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THE MARCH OF PROGRESS. 


$72,819,000 life insurance was paid for the 
Reliance Life Insurance Company of Pittsburgh 
in 1925. 


This achievement is unprecedented in Reliance 
Life history and marks a new era in the Com- 
pany’s development. 


During the past twenty-two years of service to 
the insuring public, this Company has estab- 
lished a unique record for both rapidity and 
solidity of growth, 


Reliance Life has more than doubled its out- 
standing life insurance in the past six years. 


Its financial strength has shown progress equal- 
ly as striking; the assets of the Company hav- 
ing more than trebled since 1920. 


Reliance Life may be classified in the group of 
younger insurance institutions, yet, in a short 
span of years this Company has already estab- 
lished itself among the first twenty-six of the 
272 American life insurance companies. 


Entering its third decade of operation, this 
Company is dedicated to a high ideal of ser- 
vice founded upon its inspiring tradition of 
unfailing protection, 
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Cause 





50.00 weekly, for an unlimited period dur- 
ing disability by accident. 
50.00 weekly, for 52 weeks during sickness. 

3,200.00 every year for life, payable monthly 
if totally and permanently disabled 
by accident. No further premiums to 
pay and no deductions from the face 
of the life policy as the result of pay- 
ments so received. 

3,200.00 for one year, if totally and permanent- 
ly disabled by disease and $600.00 
each year in monthly*payments, there- 
after for life. No further premiums 
to pay and no deductions from the 
face of the life policy as the resuit of 
payments so received. 

5,000.00 payable upon natural death. 

15,000.00 payable upon desth by accident. 
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Perfect Protection --distinctly a Reliance conception—is 
this Company’s improvement on the service life insure 
ance ordinarily perforins, 


ag 


In 1925 one Perfect Protec- 
tion Man paid for $2,821,562 
Another paid for $1,113,675 
Four others paid for over 
$600,000. 27 others paid for 
over $300,000. 52 others paid 
for over $200,000, andin the 
entire organization of over 
650 underwriters one in 
three paid for over $100,000 


Perfect Protection Men are 
Successful Men 


The Smile Tells the Tale 


Effect 








LIFE INSURANCE 
IN FORCE 


$322,818,395. 


$96,272,085, 


$58,593,747. 


$23,642,935. 
$7,201,940. 


Sa. 
1905 








Mainly to the Perfect Protection appeal is attributed 
the substantial, continuous growth of this institution. 


Write to-day for our bookiet on the career of E. J. Schellentrager—an outstanding figure 
in the life underwriting profession. His experience with Perfect Protection will interest you 
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Earthquake Hazards and Insurance 


PART II. 


OBSERVATIONS ON AVAILABLE DATA 


By FREDERICK L, HorrMan, LL.D. 


Consulting Statistician, The Prudential Insurance Company of America 


HE scientific study of earthquakes is as yet in its infancy. 
While for many years an immense amount of information 
has been collected by instrumental observations of earth- 

quakes or seismic movements, it has, as a rule, been crude and 
more or less untrustworthy. One of the most useful introductions 
to the science of seismology is a manual by Charles Davidson, pub- 
lished by the Cambridge University Press, 1921, which is, unfor- 
. tunately, largely concerned with Japanese data and does not con- 
tain much concrete information concerning earthquake damages 
or the resulting engineering problems. It contains, however, an im- 
portant chapter on Frequency and Periodicity of Earthquakes, in 
which the following statement is made: “According to Perrey, the 
average number of shocks felt in Europe and the adjoining por- 
tions of Asia and Africa during the ten years ending with 1842 
were at the rate of 40.2. Mallet, in his catalogue of recorded 
earthquakes from the earliest times to 1842, tabulated 6831 shocks, 
of which 216 were ‘“‘great’’—that is, strong enough to reduce 
whole towns to ruins. During the first half of the nineteenth cen- 
tury the number of earthquakes recorded by him was 3240, of 
which 53 were “‘great.”” Thus, during this half-century the average 
number of annual earthquakes was 65, including about one “great” 
shock. deBallere in 1900 raised the probable annual number to 
3,830, and Milne a few years later estimated the total annual 
number of earthquakes and earth tremors at not less than 30,000.” 

I have quoted the foregoing statements really as evidence of 
the absence of a really definite method of determining earthquake 
occurrences, and of available data regarding a trustworthy law 
of possible periodicity. All estimates for the present must vary 
widely, and so much so that no estimate can be considered abso- 
lutely conclusive. Davison describes the methods used by deBallore 
m estimating the annual frequency of earthquakes as follows: ‘He 
divides siesmic shocks into three classes; historical, seismological 


and seismographic—according as they are based (1) on works in 
which only important disturbances are noted; (2) on the careful 
inquiries of one or more observers without instrumental aid; (3) 
on the records of several or many seismographs established through- 
out a country. In ninety-three regions he was able to compare the 
number of earthquakes registered in two or even three of the different 
classes of records. He found that the annual frequencies obtained 
from the second and first records were as 4.26 to |; from the third 
and first as 26.59 to 1, and from the third and second as 6.44 to I. 
Making use of these ratios he calculates for each district the equiva- 
lent number of sensible earthquakes (such as would be given in records 
of the second class) and finds the annual number to be 3830. That 
this is by no means excessive is evident from the fact that the cata- 
logue for 1907 issued by the Central Bureau of the International 
Seismological Association contains the records of 4383 earthquakes. 
Thus the average number of earthquakes sensible to human beings is 


probably about 4000.” 

Davison further explains that 
every year, by far the larger number are feeble shocks. 
the average number recorded during the ten years ending with 1894 
was 1270, while during the six years ending with 1907 it was 
1605; yet, according to Omori, the number of destructive earth- 
quakes which visited the country between A.D. 416 and 1898 
was only 222. From 1601 to 1892 the number was 108, or one on 
an average of every 234 years. Milne has recently compiled an im- 
portant catalogue of destructive earthquakes during the Christian 
During the 1893 years from A. D. 7 to 1899 the total num- 
bers of entries is 4151. For the last 99 years the number is 423, 
or between four and five a year. The number of world shaking or 
semi-world shaking earthquakes registered by the Seismological 
Committee of the British Association was 673 during the ten years 
ending with 1908, or an average of 67 a year. Taking the latter 


“Of the 4000 earthquakes felt 
In Japan 
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number, it would thus appear that one out of every 60 or 70 
earthquakes is capable of being instrumentally registered over a 
hemisphere or the entire globe. 

There is much historical information of a similar character which 
cannot be dealt with to advantage on the present occasion. ‘This 
applies particularly to the question of clustering of “‘great’’ earth- 
quakes, of double and multiple earthquakes and of synchronous 
variations of frequency in different districts. I may, however, quote 
a statement of Milne that “‘in some widely separated regions the 
variations of frequency may be synchronous, or nearly so.”’ Here 
again there is much contrary evidence which does not at present 
permit of final conclusions. There is one important statement, how- 
ever, deserving of consideration; that is, “‘every prolonged catalogue 
not only shows fluctuations in frequency, but also an apparent 
general increase of frequency with the lapse of time. In Milne’s 
great catalogue the average number entered during each of the first 
ten centuries is 17, while the total number for the nineteenth century 
is 423, or 25 times as great.’” These results, of course, may be 
brought by better instrumental observations and probably are. Nor 
is it possible to discuss the periodicity of earthquakes in conformity 
to precisely determined natural laws. It is true that some of the 
charts incurred are suggestive of such laws, but much more work 
is required before conclusions become generally accepted. Both 
Knott and Davison have applied an elaborate method of analysis 
to available records to determine annual seismic periods. 

The results show that out of 25 earthquake districts which lie 
in the Northern Hemisphere the maximum epoch occurs at the end 
of November in 3 cases, December in 10 cases, January 5 cases. 
Of the 4 which lie in the Southern Hemisphere, the maximum epoch 
occurs at the end of May in New South Wales, etc., July in Peru, 
and August in the Southern Hemisphere and in Chile. In other 
words, the maximum epoch occurs as a rule in winter in both hemi- 
spheres. How far these conclusions are of practical value remains 
to be seen. 

Before it will be possible to utilize much of the available earth- 
quake material for practical purposes it will be necessary to reduce 
the scales dealt with to a uniform or standardized basis. In other 
words, earthquakes of different degrees of seismic intensity alone 
are significant. Different scales of intensity are used, most of which 
are fully described by Davison, but for the present it would perhaps 
seem fully sufficient to rely upon the Rossi-Forel Scale, established 
in 1883, which divides earthquake intensity into ten groups. Details 
of this scale will be given elsewhere in this discussion. It is the 
customary practice to ignore most of the minor shocks as unim- 
portant, but that question is debatable, for minor shocks may be an 
indication of forthcoming major shocks in the near future. It is held 
by some authorities, however, that minor shocks are really a safety 
valve, in that the pressure in the earth’s crust is relieved and that 
major shocks are thus avoided. The most suitable scale for the 
purpose is not as yet a matter of definite understanding. Absolute 
scales of intensity would, no doubt, be preferable, for they would 


measure the maximum degree by the corresponding acceleration in 
millimeters per second of the earth's movement. Omori takes : 
maximum of 4000 millimeters, but Concani takes a maximum of 
10,000 millimeters. MacAdie of the U. S. Weather Bureau has 
brought forward a third absolute scale which differs slightly from 
that of Concani. At the present time it is pointed out by Davison 
that “we have no means for obtaining numerous determinations of 
the maximum acceleration when it is less than 200 or 300 mili. 
meters,” and he holds that Omori’s scale is the only one that js 
now of practical value. 


ACCESSORY SHOCKS 


Important observations in this connection are references to acces. 
sory shocks. According to Davison no great earthquakes and few 
earthquakes of even moderate strength occur alone. They are 
usually, but not always, preceded by slight fore-shocks and they 
are invariably followed by a number, generally a large number, 
of after-shocks. Both fore-shocks and after-shocks are confined to 
the region immediately surrounding the epicentre of the principal 
earthquake. Besides these there are others known as sympathetic 
shocks, which occur in neighboring districts, but which are precipi- 
tated by the occurrence of the principal earthquake and by the 
changed stresses which it suddenly introduced in the surrounding 
crust. Such accessory shocks may or may not do a considerable 
amount of damage, depending, of course, upon the nature of the 
structures affected. 

The epicentre is difficult to definitely describe. The description 
given by Davison is to the effect that the “area on the earth’s su- 
face vertically above the seismic focus—that is, the projection of 
the focus on the surface—is called the epicentre.’’ He also remarks 
that “the same objection applies to this term as to the words seismic 
focus and hypocentre. The epicentre is not a point but an area of 
some, often of considerable extent, in at least one direction.” This 
epicentre must not be confused with the focus of the earthquake, 
as is often the case. 


The foregoing observations have been included in the present 
discussion to facilitate a better understanding of the larger prob- 
lems of earthquake insurance. Just as in life insurance, a thorough 
understanding of mortality laws is required, so in windstorm insur- 
ance a knowledge of the law of storms or in earthquake insurance 
the laws that govern seismic forces or alteration in the earth’s crust, 
and their relation to time and superstitions are obviously of great 
practical importance, for in earthquake insurance as in fire insurance 
the principal study does not concern so much an understanding of 
the origin of earthquakes or their occurrence as the reduction of 
the subsequent damage by the smallest report. In other words, the 
problem of earthquake proof structures is a feasible one, providing 
it is governed by sufficient foresight in clear recognition of the fact 
that earthquakes, broadly speaking, are possible but not always 
probable, though always more or less precisely unforeseen contin- 
gencies. 











Open Fireplace Compared With Stage 


Charles C. Dominge, assistant secretary of relation to fires: 


the Great American Insurance Company, lec- 
tured before the senior class in fire insurance 
of the Insurance Society of New York on js 


a recent Tuesday, speaking on the subject of proscenium wall 


theaters. In the course of his lecture, Mr. 
Dominge made the following interesting com- 


ments concerning the structure of theatres with 


To the inexperienced the fundamentals of 
proper safeguarding fire hazards in a theater 
can be easily understood if the stage section 
compared with an 
which 
section from the auditorium corresponds to the 
brick front wall of the average fire place. 
There should be a fire curtain over the enor- 


4 


mous stage opening in the proscenium wall to 
prevent a stage fire from getting out into the 
auditorium. A fire screen in front of an 
open fire place acts similarly in that it pre 
vents sparks coming into the room and lastly, 
but most important of all, there should be af 
opening in the stage roof just as there is in 
a chimney and the automatic skylight arrange 
ment over the stage roof fills the bill to 4 
nicety. 


open fire place. <A 
separates the stage 
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AGAINST INSURANCE MERGERS 
HE transposition of one familiar 
phrase makes it read thus: ‘‘When 

the devil was well, the devil a saint was 
he! When the devil was sick, the devil 
a saint would be!” A certain insurance 
journal not long ago gave sensational 
publicity to a story dealing with the pro- 
posal of A. M. Best to form a largely- 
financed combination for the purpose of 
buying small life insurance companies. 
Mr. Best doubtless appreciated that. It 
was a nice notice that cost him nothing, 
even though it endangered some insur- 
ance interests. He had reason to be 
pleased and probably was. Then that 
same journal, in the next issue, printed 
an editorial denouncing Mr. Best’s sup- 
posed scheme. Mr. Best was hurt. It 
was just too awful. In fact, the pain 
caused him to shed mental tears that took 
the form of an article in his monthly 
paper for January, wherein he gloriously 
lauds the purity of his motives and re- 
dundantly does to death his imagined ene- 
mies. The publisher is terribly chagrined 
and not a little acidulated to find that an 
insurance journal should aid him with a 
merger news story one day; and, a week 
later, condemn his pretty plans. Reading 
Mr. Best's three page defense against 
“passionate denunciations,” 
one is reminded of an oft-heard quota- 
tion: “Methinks he doth protest too 
much.” 


what he terms 


Meantime many small insurance com- 
panies object to the publication of ef- 
forts to induce them to retire from the 


insurance field. Such injudicious pub- 
licity also affects the interests of insur- 
ance agents as well as policyholders, and 
probably both of the parties mentioned 
in the first paragraph have been so in- 
fornied several times recently. In fact, 
the insurance paper referred to, shortly 
afterward, seeing things in a different 
light, printed opinions that are the general 
views of the insurance world. The edi- 
torial on this subject in THE SPECTATOR 
of February 4, entitled “Interference 
with Insurance Development,” has been 
widely and favorably commented upon 
by company managers, actuaries and 
agents. 

This journal recently printed a lengthy 
article on the subject of life insurance 
mergers from the pen of I. P. Mantz, 
the well-known actuary, from which we 
make the following extract: 

What, then, is the object of mergers if they 
effect no economic improvement? With the ex- 
ception already noted, there is none but the 
profit to those manipulating them, given at the 
expense of stockholders and_ policyholders. 
True, the profitableness of this business of 
wrecking life insurance companies is now be- 
ginning to attract outside capital, but not to 
strengthen the companies or enhance the se- 
curity of policyholders. 

The president of a Southern life in- 
surance company has written to THE 
SPECTATOR in favorable comment on our 
recent editorial. From his letter the fol- 
lowing is copied: 

Your editorial expresses the views of the in- 
surance world and is timely, indeed. As re- 
lating to Mr. Best, the facts are not new to 
most of us. 
made 
the vice- 


The following extract is also 
from a letter received from 
president of a Western life insurance 
company : 

The fact that this amalgamation program ap- 
pears to have the active support of the en- 
tirely impartial Alfred M. Best Company 
makes it all the more effective. Frankly, I 
believe there are very few life insurance com- 
panies in the United States that would betray 
the confidence and loyalty of their fieldmen and 
policyholders, even though the entire resources 
of the fifteen million dollar syndicate were 
passed to them on a golden platter. This en- 
tirely unwarranted and unjust propaganda may 
tend to frighten some companies, which is 
doubtless its purpose, but I believe that a very 
large majority of the companies in the group 
at which it is directed are entirely capable of 
taking care of themselves. 

Tue SpPECTATOR’S maxim applying to 
this important subject is that deprecating 
“monopoly,” the word “merger” should 
seldom play its part in connection with 
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insurance transactions. The ablest and 
best existing insurance companies, whose 
records demand the highest commenda- 
tion, were built up from small beginnings. 
Actions of promoters tending to disrupt 
small and medium-sized life insurance 
companies are inimical to life insurance 
as an institution and deserve the active 
and energetic resentment of the insur- 
ance world. 





Albany Legislation 

Appany, N. Y., February 24.—Insurance 
legislation thus far has progressed slowly. ‘To 
date practically no insurance or workmen’s 
compensation law amendments have come be- 
fore either house for consideration. By an- 
other week, however, it is expected that both 
Senate and House committees will have acted 
on some of the measures now before them 
and will probably report out those deemed 
worthwhile. 

Additional bills just introduced are the fol- 
lowing : 

Senator Gibbs and Assemblyman Sprague, 
amending Section 175, Insurance Law, by in- 
creasing from twenty to thirty the maximum 
number of directors of title and credit guar- 
anty corporations. 

Senator Bouton, adding new section 160-a, 
civil practice act, providing for stays of ac- 
tions on insurance contracts payable in Russian 
rubles until thirty days after recognition of 
the de jure government of Russia, by the 
United States Government. 

Assemblyman Wheatley, amending section 
344, Insurance Law, by requiring mutual auto- 
mobile casualty insurance corporations to main- 
tain a contingent reserve or guaranty fund 
of at least $50,000. 

Senator Hewitt, amending the Insanity Law, 
by creating a retirement fund for State hos- 
pital officers and employees, under the super- 
vision of the State Insurance Superintendent. 

Two bills, amending the workmen’s compen- 
sation law just offered by Assemblyman Alter- 
man provide as follows: 

Amending subdivision 3, section 14, by pro- 
viding that in arriving at annual earnings of 
injured employees, regard shall be given to 
previous earnings in the same employment, or 
in other different employments in which they 
have been engaged. 

Amending section 3, by extending the pro- 
visions of the act to cover certain employees 
of motion picture and photoplay producers. 

Assemblyman Whitcomb has introduced a 
bill adding new section 134-a, Insurance Law, 
requiring annual reports of expenditure of tax 
upon premiums paid by foreign fire insurance 
company agents for relief of firemen. 


A handy automobile fire and theft rate sheet has 
leen issued by the Royal Insurance Company, New 
York city, for the convenience of agents and brok- 
ers. The rates are for New York city territory and 
all Eastern territory taking “AA” “4" 
and. “3.” 
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PROMOTIONS IN FRANKLIN LIFE 


J. W. Jones Made Vice=-President—A. O. 
Merriam Gets Similar Promotion 


Several changes were made in the official 
staff of the Franklin Life Insurance Company 
of Springfield, Ill., at the meeting of its board 
of directors. Joseph W. Jones, director of 
agencies, was elected vice-president in charge 
of agencies; Alvin O. Merriam was chosen 
vice-president in charge of investments, and 
Harry E. Reisch, assistant secretary. 

The Franklin officers are now as follows: 
Henry M. Merriam, president; Henry Abels, 
vice-president; Joseph W. Jones, vice-president 
in charge of agencies; Alvin O. Merriam, vice- 
president in charge of investments; Will Tay- 
lor, secretary; Herman Abels, assistant secre- 
tary; Harry E. Reisch, assistant secretary; 
Edgar S. Barnes, treasurer; Ira L. McKinnie, 
assistant treasurer; James Abels, assistant 
treasurer; F. R. Jordan, actuary; J. A. Bud- 
inger, assistant actuary; Dr. O. IF*. Maxon, 
medical director, and C. B. McCreary, conser- 
vation director. 

Equitable Life of Iowa Has a Successful 
Year 

With an increase of close to $9,000,000 in 
assets, the addition of over $7,500,000 to policy 
reserves, and an increase of over $2,500,000 in 
surplus to policyholders, the Equitable Life 
Insurance Company of Iowa, Des Moines, 
gives evidence of having had a most successful 
year in 1925. It closed the year with $424,- 
243.948 of insurance in force, an increase of 
more than $40,000,000, and its assets December 
31, 1925, amounted to $67,665,725, while its 
surplus and capital amounted to $4,779,278. 
The full level premium reserves aggregated 
$57,334,850. Important items among the com- 
pany’s resources are real estate, including its 
new home office building, $3,326,457; mortgage 
loans amounting to $47,625,195; county and 
municipal bonds bonds valued at $3.726,597. anc 
loans to policyholders, $9,112,966. Presiden 
H. S. Nollen and his associate officers shoul 
feel gratified with the achievements of the 


1 
l 
year. 


Wants Receiver for Standard Life 

St. Lours, Mo., Feb. 24.—Suit for the ap 
pointment of a receiver for the Standard Life 
Insurance Company of Atlanta, Ga., and at- 
tacking the sale of that company to the South- 
ern Insurance ‘Company of Tennessee, was 
filed in the United States District Court in St. 
Louis, Mo., on February 17 by Charles H. 
Brown, negro, of St. Louis, owner of five 
shares of stock in the Atlanta company. 
Brown sued on behalf of himself and any other 
stockholders who care to join in the action. 


Joins Merchants Life 
Des Moines, Iowa, February 20.—Elmer 
Loucks, who organized the National Travelers 
Casualty Association of Des Moines several 
years ago and who until recently was its presi 
dent and general manager, has become asso- 


ciated with the Merchants Life Insurance Com- 
pany in the capacity of city manager of agencies. 
His broad experience and his ability as an ex- 
ecutive will stand him well in this new relation. 
His energies will be devoted in the main in 
securing and training new men in conformity 
with the Merchants program for the develop- 
ment of its city agency, but he will devote some 
time to personal production. The Merchants 
Life has outlined a vigorous campaign for the 
coming year. 

A. Macdonald Resigns Presidency of 

Great-West Life 

A. Macdonald, president of the Great-West 
Life Assurance Company, Winnipeg, an- 
nounced his resignation at the annual meeting 


of the company, held early this month, Mr. 
Macdonald has been president of the Great- 
West for more than thirty-three years, being 
elected at the first annual meeting of the com. 
pany’s shareholders on June 23, 18 2, The 
successor to Mr. Macdonald will be announced 
shortly. The Great-West in one of the lead. 
ing ‘Canadian companies. 


Spring Term of Life Class at New York 
University 


The spring term of the school in life jp. 
surance salesmanship at New York Univer. 
sity will start March 22 and continue for 
eleven weeks. Dr. Griffin M. Lovelace, the 
director, has trained 2000 students to date. 
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His Particular Need 


It tsn’t that people do not love their 
kin, that they are not willing to make rea- 
sonable and proper sacrifice, or that they 
do not appreciate the value and worth of 
life insurance. The real cause in the 
majority of instances 1s that they belong to 
the great army of “Wait-a-whiles,” “‘Put- 
it-offs” and “‘I’ll-see-you-laters.” As for 
the frequently uttered objection “I-can’t- 
afford-it,” nothing could be farther from 
the truth. The man who says this 1s 
invariably the very man who cannot afford 
to be without life insurance. There isn’t 
a person anywhere who 1s a fit and proper 
subject for life insurance who can honestly 
and truly say he cannot afford some insur- 


Insurance Company of America 
Epwarp D. DuFFIELD, President 
Home Office, Newark, New Jersey 


The Prudential 
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AMERICAN MEN TABLE 





Survey of Opinions Collected by The 
Spectator Indicates General 
Adoption 


CHANGE FROM FIRST REACTION 


Commissioners Now Expected to Support 
Plan of William M. Corcoran at 
Next Meeting 
During the past two months there has ap- 
peared in the colums of THE SPECTATOR a series 
of letters from managers and actuaries of life 
insurance companies, both large and small, and 
domiciled in all parts of the country, giving 
the opinions of the writers on the proposition 
of making the American Men Table of Mor- 
tality permissive as a standard for the legal 
valuation of life insurance policies. As a result 
of this valuable canvass of opinion it became 
evident that the majority of the writers were 
either in favor of the proposition or indifferent 
to it. There are, however, some companies di- 

rectly opposed to the idea. 

Following the conclusion of the publication 
of these letters, which were distributed over 
seven issues of THE SpEcTATOR, another jour- 
nal has noted the following: 

A survey to sound out opinion among life in- 
surance companies on the use of the American 
Men Mortality Table as a legal valuation stand- 
ard has shown a marked tendency in favor of 


its adoption, it was learned yesterday. Ac- 


cording to information obtained by a prom- 


inent life official, this tendency is especially 
noticed among the older and larger companies, 
though last September, when the question was 
brought up by William M. Corcoran, actuary 
of the Connecticut Insurance Department, at the 
meeting of the National Convention of In- 
surance Commissioners at San Antonio, many 
of the companies were not in sympathy with the 
innovation. 

The same journal opines that the support of 
the New York Insurance Department can now 
be counted upon and that affirmative action 
will be taken when the National Convention 
meets at French Lick Springs this spring. 

A prominent life insurance official was quoted 
as saying that a test of the American Men 
Table in one of the larger life companies pro- 
duced reserves approximately 2 per cent higher 
than the American Experience Table with in- 
terest at 314 per cent, which is the legal mini- 
mum standard of valuation in New York State 
at present. It was pointed out that such a test 
would of course differ in various companies 
and with individual policies. 


Story by Many Authors in Atlantic 
Antics 

RicoMonp, Va., February 20.—A new fea- 
ture is included in the current issue of “Atlan- 
tic’s Antics,” published monthly by the Em- 
ployees Association of the Atlantic Life. The 
editors have started a serial story to run for 
six months, each instalment to be written by 
a different person. Members of the Associa- 


tion are invited to submit competitive instal- 
ments. 


COSMOPOLITAN LIFE ORGANIZING 
Stock With Policy Company to Be 
Headed by Clyde W. Miller 


Topeka, Kan., February 20—The Kansas 


charter board has authorized 
tion of the Cosmopolitan Life Insurance Com- 
pany of Topeka. The company has applied to 
the State insurance department for a certificate 
of authority and the official notices are now 


At the end of thirty days 


the incorpora- 


being published. 
and not later than April 1 the company will 
be authorized to do business as a stock-with- 
policy company. 

The company has been promoted by Clyde 
\W. Miller, private secretary to the governor. 
He has resigned that office, effective April 1, 
to devote his to the company, the 
agency and the insurance 

The company has been organized 


energies 
general business 
generally. 


+ 


without a cent of promotion expense and it 
has a large group of well-known men as back- 
ers and active stockholders. The 
has the support of the Central National Bank 
of Topeka, W. T. Kemper of the Commerce 
Trust Company of Kansas City, W. E. Mul- 
laney, banker and official of the Orient rail- 
way, and Earle W. Evans, general attorney for 
the Standard Oil and Harvester 
companies. 


company 


International 


The Miller interests were the organizers of 
the Preferred Life and later changed the name 
to the Victory Life and some years ago they 
disposed of their interests. 
a capital of $100,000 and will have a surplus 
of $50,000. One share of stock, par value $ro, 

sold with each $1000 of life 
The stock is to be paid for from the 
premium and company dividends. 


The company has 


will be insur- 


ance. 


The Miller-Logan investment company has 
been organized to handle the general agency 
for the new company. Mr. Miller will be the 
president of both companies. W. E. 
will be the active manager of the investment 
company and Herbert Jordan, a Topeka news- 
paper man, will be the of the life 
insurance company. 


Logan 


secretary 


Indianapolis Life Grows Steadily 

Substantial gains were made last year by the 
Indianapolis Life Insurance Company of In- 
dianapolis, in all iterns indicative of growth. 
Some of the increases made were as follows: 
In insurance in force, $8,372,000; in assets, 
$863,000; in dividends to policyholders, $34.450: 
in total payments to policyholders, $80,983; in 
premium income, $210,224, and in total in- 
come, $265,494. The company now has re- 
sources amounting to $5,475,000, with an ad- 
mitted surplus of $340,000. Its insurance in 
force on December 31. 10925, amounted to 
$55,000,000. Last year its premittm income was 
$1,541,567 and 
$494,218. The Indianapolis Life operates in 
Indiana, Illinois, Michigan, Texas, Ohio, Min- 
nesota, Iowa and Florida, and offers attractive 
contracts to agents and prospects. Frank P. 
Manly is president of this progressive company. 


7 


its payments to policyholders 


DISCUSS LIFE TRUSTS 





Bankers Devote Special Session to 


Subject 





NEED FOR STANDARD FORMS 





Agents Conspicuous by Their Absence— 
Means of Getting Business Chief 
Subject 


Life insurance trusts occupied the entire at- 
tention of the Friday afternoon session of the 
trust company division of the American 
Bankers Association at its meeting at the Wal- 
dorf Astoria hotel in New York city last week. 
Thomas C. Hemming, chairman of the Divi- 
sion’s committee on life insurance trusts, was 
in charge of the session. He is vice-president 
of the Mercantile Trust Company of St. Louis. 
The two feature speakers were John A. Rey- 
nolds of the Union Trust Company of Detroit 
and Leslie McDouall of the Fidelity Union 
Trust Company of Newark, N. J. Both of 
these companies have been extraordinarily suc- 
cessful in placing this class of business, the 
former having written over ten millions in 
1925 and the latter considerably over one-half 
that sum. 

Mr. McDouall the methods by 
which his company gained the confidence of 
Newark life underwriters, as did also Mr. Rey- 
3oth of them relied largely upon news- 
paper and bulletin board advertisements favor- 
ing life insurance wholeheartedly. Mr. Rey- 
nolds described the typical life underwriter as 
the sort of man who reads assiduously the 
writings of Dr. Frank Crane. 
use of this analysis by collecting every maxim 


described 


nolds. 


He made clever 


or success slogan he could lay his hands on. 
He printed them on postcards and every Mon- 
day morning mailed one of them to every life 
insurance agent in Detroit. It proved a very 
successful plan. 

C. B. Holden of the Union Trust Company of 
Chicago talked on forms. He advocated stand- 
ardization of them, pointing out that the varia- 
tions in demands are not wide and that a com- 
paratively number of standard forms 
would cover all of them. He deprecated the 
fact that life insurance company executives 
have in many cases entirely contradictory ideas 
as to forms, often necessitating much trouble 
and several rewritings of contracts before all 
parties could be brought into agreement. 

It was also brought out that many officials, 
in seeking this class of business, meet with re- 
quests for prospects. It was pointed out that 
to respond would be unethical and it was evi- 
dently a sore point with many of them. One 
speaker pointed out that such agents are not 
good clients and that the class of men from 
whom the trust companies could hope to secure 
business do not find such practices necessary. 

There was some discussion of the methods 
of applying charges, several being in vogue at 


small 


the present time. 

There were practically no life insurance men 
present, although an invitation to the sessions 
was given at the last meeting of the Life 


Underwriters Association of New York. 
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As CATHEDRALS WERE BUILT 








O are built great Life Insurance Companies. Study the great cathedrals of Europe 
(visit them if you can) and see how successive centuries are built into them. 


In the Cathedral there was from the beginning a definite plan, a definite limitation. 
It was always clear to the builders that the glorious structure would be finished some day. 
But when? People did not ask. They toiled and sacrificed in order to do their part, to 
add their bit to the mighty whole, knowing that neither they nor their children would see 
the completion of the work. By their labors they fostered religion and the arts and fed 
their own souls while erecting a vast pile which they knew would instruct and impress 
their successors through countless generations. They fed their own souls and rendered a 
noble service to others—even to those not of their own faith. 


So it is with Life Insurance and especially so it is with the New York Life. Unlike the 
Cathedral builders, our founders in 1845 (eighty-one years ago) had no definite outline of 
the structure which they then began. 


They labored to establish a program of mutual human service. They did not begin 
to realize the full significance of what they did. Their successors for about three full genera- 
tions have labored as they did and we, the living laborers, begin now to realize what it all 
means. In 1926 the structure, founded in 1845, begins to emerge in outline. Its splendid 
substance is shown in our coming Home Office building and in our assets and outstanding 
insurance. 


But the real structure is only suggested by these facts. 


Why should not our successors continue through centuries (as the Cathedral builders 
did) the labors of the men and women who have built so splendidly thus far? When will 
the New York Life be finished? Never! Its foundations are as deep as human love: its 
spires disappear in unfulfilled dreams of human aspiration: its great arches support an ex- 
panding nave which can cover and protect all who come. 


We are to-day building ourselves into this great Cathedral of Service. 


Our work will always be as clearly defined and as permanent as is the work of the men 
who built with stone and to the glory of God, in the twelfth or in an earlier or in any suc- 
ceeding century. ‘Their work stands. ‘The guide will point out, as you gaze and wonder, 
the work done in different centuries. The agents of Nylic are writing records which shall 
last as long as human life endures. They are building themselves into this great instru- 
mentality of social service. What they do will endure. It will endure because it renders 
service. 


Who then should work with finer enthusiasm than a Nylic agent? Who that is young 
and keen and ambitious and has high ideas about service would not be a Nylic agent? 


To labor and thereby achieve something that shall not ‘‘fade like a dream’’; to influence 
beneficently the condition of generations unborn; to build an aisle or an arch or a tower ina 
structure which shall last co-evally with human strength and human affection, with the 
knowledge that if ruin finally comes to human society, his work shall still endure in song and 
story! ‘That is the ideal that leads a Nylic agent on and strengthens him as he sees that ideal 
becoming a reality. 

Write to the nearest of our one hundred and forty-three Branch Offices in the United 
States and Canada or direct to the Home Office. If you have the right qualities there’s a 
place for you. 


NEW YORK LIFE INSURANCE COMPANY 
DARWIN P. KINGSLEY, President 
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A. R. INGLEMAN HEADS HAWKEYE 
LIFE 


c. C. Shope and Emory English Made 
Vice-Presidents 


Des Mores, Ia., February 19.—The annual 
election of officers of the Hawkeye Life In- 
surance Company of Des Moines resulted in 
several important changes. Former State Sen- 
ator J. H. Allen, who has served as president 
for several years, is succeeded by A. R. Ingle- 
man, formerly vice-president. This change and 
the recent death of Frank L. Miner, also 
vice-president, made it necessary to choose two 
new vice-presidents. Dr. C. C. Shope was 
elected first vice-president, and Emory English, 
seneral secretary of the Chamber of Commerce 
and former State Insurance Commissioner, was 
elected second vice-president. 

B. D. Van Meter, who has been secretary of 
the company since it was organized, was re- 
elected. George McCarthy, president of the 
Peoples Trust and Savings Bank of Oskaloosa, 
was elected treasurer, succeeding B. B. Vorse, 
vice-president of the Bankers Trust Company. 
E. L. Marshall was named actuary. The fore- 
going officers, with the exception of Mr. Mar- 
shall and George Guth, compose the board of 
directors. 

The Hawkeye Life had a successful year, the 
annual report showed. New paid for business 
for the year totaled $995,000, bringing the total 
in force to $7,119,055, an increase of $435,555 
over the total at the end of 10924. Total ad- 
mitted assets of the company are $826,170 and 
capital and surplus $164,034. 


A Look into Their Future 

An ingenious leaflet embodying the idea of 
crystal gazing, and entitled “A Look into 
Their Future,” has been gotten out by The 
Spectator Company. When folded normally 
it shows a young man looking at a crystal ball, 
which contains a picture of a comfortable ap- 
pearing house which is entitled “Your Present 
Home.” By lifting a flap carrying this picture, 
another crystal ball is disclosed with the young 
man gazing therein, and this time there is pic- 
tured “Your Widow’s Home,” the house in 
this case being a dilapidated structure carry- 
ing a sign “Flat to Let.” The reading matter 
which faces the second picture is a soliloquy 
in which the young man asks himself if it is - 
fir that he should provide the luxuries of 
life for his family only while he is alive to 
enjoy them too, and encourage his family to 
look to him for protection, and yet for him to 
fail to make proper provision for their needs 
after his death. “A Look into Their Future” 
i well calculated to lead its recipient to con- 
Sider the future needs of his family and to 
provide for them. On the back of this 
thought inspiring leaflet a life insurance com- 
pany or agent sending it out to prospects may 
imprint such message as is desired. The prices 
are as follows: Sample copy, ten cents: so 
Copies, $2.75; 100 copies, $5; 500 copies, $20; 


1000 copies, $35; 5000 copies, $140; 10,000 
Copies, $2.65, 


H. T. HEAD APPOINTED 





Made Director of Agencies of West- 
ern and Southern 





HAS UNIQUE RECORD 





Believed in Straight Canvassing and Prac- 
ticed It With Remarkable Success 


Thirty years ago a young traveling salesman, 
a native of Knottsville, Kentucky, found him- 
self in a position where his calling interferred 
with his plans for the future. He had met the 
right girl of the home-loving type, so he de- 
cided to abandon the road and establish a home. 











H. Tuomas Heap 


The next problem was to find a business 
which offered ample remuneration and oppor- 
tunity for future advancement. .He had the 
life insurance business in mind for some time, 
sensing its growing importance in our national 
life and its unlimited opportunities for a young 
man of industry and ambition. 

These are the circumstances which brought 
about the entry into our business of H. Thomas 
Head, who has just been appointed director of 
agencies of the Western and Southern Life In- 
surance Company, of Cincinnati, Ohio. 

Mr. Head entered the industrial life insurance 
business at Indianapolis, Indiana. He chose to 
start as a straight canvasser, although he could 
have had a debit had he so wished. Mr. Head 
realized from the very start that straight can- 
vassing is the foundation upon which our busi- 
ness is built, and he realized the advantages 
of learning the fundamentals at the very begin- 
ning. 

So thoroughly, systematically and industrially 
did he pursue his work as a straight canvassing 
agent that in a few months his work warranted 


9 





JEFFERSON STANDARD PROMOTIONS 
A. L. Brooks and C. W. Brooks Made 
Vice-Presidents 
At the annual meeting of the directors of 
the Jefferson Standard Life Insurance Com- 
pany, held at the home office building in 
Greensboro, N. C., this month, the fol- 
lowing changes in the personnel of the man- 
agement were made: A. L. Brooks, formerly 
general counsel, was made vice-president and 
general counsel; C. W. Gold, formerly treas- 
urer, was made vice-president and treasurer ; 
W. T. O’Donohue, formerly secretary, was 
made vice-president and agency manager; F. 
I. Cann, formerly associate actuary, was made 
vice-president and secretary. Julian Price re- 
mains president, Doctors J. P. Turner and J. 
T. J. Battle are medical directors as before 
and R. B. Coit remains actuary. Two new 
directors were elected: Ralph Price and How- 
ard Holderness, sons of President Price and 

Vice-President Holderness respectively. 


Virginia Life and Casualty Adds to 
Surplus 
RicHMonpb, Va., February 20.—The capital 
of the Virginia Life and Casualty Company 
has been raised from $125,000 to $200,000. Par 
value of the stock is $100 and each share is 
being sold at $225 to provide extra surplus. 








his promotion to an assistant superintendency. 

As “Straight Canvasser Head” he became the 
head straight canvasser, and with his appoint- 
ment as straight canvassing assistant, his climb 
to higher executive positions had begun. 

Tt was but natural that Mr. Head’s excellent 
record as assistant should attract the attention 
of the company, with the result that at the end 
of a year he was appointed superintendent at 
Richmond, Indiana, which district at that time 
was in need of rejuvenation. No sooner was 
he placed in charge of the new district than 
Superintendent Head introduced the practice 
of systematic straight canvassing and night 
calls by every man under his supervision, with 
the result that his district immediately assumed 
a position of leadership and was second to none 
in the company in all the essentials that go to 
make a successful district. 

Mr. Head was later transferred as superin- 
tendent to the more prominent and important 
district of Indianapolis. Here, again, his 
methods of management placed his district at 
the head of the field. 

Mr. Head’s record as a producer and as a 
manager of men marked him as a natural-born 
executive, and he was therefore appointed as- 
sistant secretary, being assigned the duties of 
field management and organization. 

His career as secretary of the 
Western and Southern covered the period of 
the company’s greatest prosperity and progress- 
iveness in management. 

During the last thirty years THE SPECTATOR 
has had many an occasion to comment on the 
excellent record of Mr. Head in his various 
capacities. The company is to be congratulated 
upon the appointment. 


assistant 
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KENTUCKY 


INTER-SOUTHERN LIFE as 








TERRITORY 










In all the Realm of Preparedness 
Next to 


“THE ROCK OF AGES” 


Comes the Bulwark of Life Insurance 


Pe WNSYLVANIA 





west 
VIRGINIA 





The Inter-Southern Life affords those who are looking about for their 










TENNESSEE 





life work a three-fold profit for everything they do. 


A Profit in Money. 
A Profit in Service. 






















A Profit in Gratitude. 


If you have vision, 
If you believe in yourself, 
If you believe in earnest. effort 


then in this tenitory of ten states, somewhere there is a place and a 
plan for you with this Company. 


Inter-Southern Life Insurance Co. 
Louisville, Ky. 
Is A Good Company 


Clean - 


Strong - Progressive 



















5—OTHER ASSETS... 


Equitable Life Insurance Co. 


AND STs AUDA e aD SONS GND cs de 6: a obrre' a etnn hcl aig ve: o'er bis seal laid sata ale WIN oleae, wicee 


Include deposits in ‘be inks, ‘interest accrued and premiums due and de ferred. 
TOTAG PINANGCIAL OBGIGA TIONG oe os. 6icciw eiore dese oie ls tis. obo. s eden ods 


OF IOWA 


Financial Statement, on December 31, 1925 
$67,665,725 
3,874,510 


. 62,886,447 


THIS AMOUNT INCLUDES 





1. FULL LEVEL PREMIUM — Shoe ES) C) are 
To meet this obligation the 










TO MEET THESE OBLIGATIONS, THE EQUITABLE OF IOWA P¢ ISSESSES: 
1. REAL ESTATES, includes new home office building and site...... 


MORTGAGE LOANS 





ee ee ee me ee ny oe AO 57,334,856 
Company has set aside and deposited with the ‘State of Iowa, approved securities in 
the amount of $68,069,555, being $734,699 in excess of legal requirements. 
2. DIV IDENDS APP RT IONE D FOR 1926—to be paid to living oo vholders, being an increase which will make 
the net cost the lowest in history of Company................. a Re ea RR eR ae 2,800,706 


3,326,457 


47,625,195 


Loans secured by First Mortga 


ages only on real estate worth over $151, 500 ,000. 


2 
2 POLICY LOANS TO POLICVROLDERS... ..5 6 ocs.c000cg es 
4. COUNTY AND MUNICIPAL BONDS: «. 2. sc. cscs scesvesis 
The financial stability of carefully selected cities and counties is ‘pledg red for the redemption of these securities. 
LEAVING AN EXCESS OF SURPLUS AND CAPITAL STOCK FOR THE ADDITIONAL PROTECTION OF 
TOR LG CEL GC 2 i ae ee eran ten Meee re nr oe er eI rior Ce em rere eo Or 


COMPARATIVE STATEMENT LAST TWENTY YEARS 











Admitted Assets Dec. 31 Insurance in Force 
OL: Eee eee cae ee eer cer enrne ar sc ce OER hel fn e's: ctcicsy usm aiid BOO e $27,500,162 

O989 5907 «2... 5 Siete 4s eine GisdDIS ales yee, oie PD Seo Soc ecm sxe uate ey eee eee 50,619,360 
17,818,706. ...... Saisie. daca ou Se Sch 8.58 ys ca a a5 om camarigc dats Rig de Sak Sie ae oT 100,355,117 
33,676,094. ...... : S his-ades eT ee IG oe 2 ei diceeesl boo Gacegdl OO a 254,538,407 
UD 5 oa, aia so sale Re aw We Sanaa ar D aeawlehetarenaiaes MN on eo iso ital, water atetd erseaesats Lea eee 424,243,948 





9,112,966 


3,726,597 


4,779,278 
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The figures presented herewith have been supplied officially to The Spectator Comp 


for purpose of comparison. 


TRANSACTIONS OF LIFE INSURANCE COMPANIES 


Surplus 
(Assigned 
and Un- 





Total assigned) 
: Admitted End of 
Name and Location of Company Year Assets Year 
$ $ 
American Life, Detroit, Mich........... 1925 10,394,128 
1924 9,191,739 
American Old Line, Lincoln, Neb... 1925 400,253 
1924 348,481 
Amicable Life, Waco, Taxas.... 1925 6,170,392 
1924 5,669,870 
Melacibite, Tulsa, Oblas.. cose cc ccceee SEED 1,507,735 
1924 1,291,755 
Capitol Life, Denver, Colo............. 1925 8,019,647 
1924 7,131,729 
Columbus Mutual, Columbus, O........ 1925 8,268,748 1,347,382 
1924 6,627,709 1,163,238 
Commercial Life, Kansas City, Mo...... 1925 146,674 70,089 
126,921 71,805 
Continental Life, Wilmington, Del...... 203 1,828,964 






1,901,644 














Equity Life, Omaha, Neb............+- 191,699 
ee 92 177,477 
Guardian Life of America, New York.... 1925 6,404,726 
1924 6,620,230 
Guaranty Life, Davenport, Ia.......... 1925 184,398 
aes 1924 178,166 
Home: Life, New Vor o4.66:5 6.6000 c00eese 1925 $4,363,082 
1924 3,854,646 
Lincoln Liberty Life, Lincoln, Neb... 1925 27 "583 
oe ; ’ 1924 790,621 263,525 
Louisiana State, Shreveport, La......... 1925 1,576,080 410,255 
1924 1,391,950 400,000 
Manhattan Mutual, Manhattan, Kan.... 1925 193.718 8,328 
1924 135,238 15,892 
Massachusetts Mutual, Springfield, Mass. 1925 230,502,680 18,610,116 
' Rats 1924 204,464,412 15,163,835 
Metropolitan Life, New York...... 1925 1,854,657 ,482 145,746,710 
1924 1,628,174,348 12 2,65 
Mutual Benefit, Newark, N. J...... 1925 419,666,512 $37, i 
Tati : 4 1924 388,872,505 3e 2° 
National Guardian Life, Madison, Wis... 1925 3488058 528.6 
x ae ae? 1924 2,904,747 70,8 
Northwestern Union, Ottawa, Ill........ 1925 128,980 111,166 
1924 111,588 104,202 
Occidental, Albuquerque, New Mex..... 1925 2,743,947 312,684 
: 1924 2,453,193 285,040 
Penn Mutual, Philadelphia, Pa......... 1925 314,304,241 §37, 184,349 


Provident Mutual, Philadelphia, Pa. . 
Rockford Life, Rockford, Tl 


Seaboard Life, Houston, Tex 


Southern States, Atlanta, Ga...... 


Southwestern Life, Dallas, Tex. . 


State Life, Indianapolis, Ind........... 


State Mutual, Worcester, Mass... 


State Reserve Life, Fort Worth, Tex.... 


Sun Life i ; 
n Life of America, Baltimore, Md 


Texas Life, Waco, ‘Tex 


Western & Southern, Cincinnati, O... 


Wisconsin Life, Madison, Wis.......... 


Wisconsin National, Oshkosh, Wis...... 


$9 ao renee {Div, endowment acct 
_ 9,166; div. equalization fund $92,41 
$9,200,000; 1925, $10,800,000; 1926, $12 
$6,410,405 mort, fluct, fund $5,294,126 


1924 290,961,225 














$34,042,496 





1925 174,293,909 418,354,630 
1924 158,952,173 15,088,120 
. 3925 1,706,846 343,154 
1924 1,483,196 340,725 
1925 385,241 378,327 
10-0 aGeeceme 8 “Aneacemioe 
1925 6,461,558 304,455 
1924 5,828,171 320,045 
‘ 1925 oO 2,532,348 
1924 2,098,081 
1925 2,690,554 
1924 2,826,701 
1925 11,714,995 
1924 10,151,970 
1925 189,154 159,526 
1924 185,430 179,430 
» 1625 5,004,554 1,073,885 
1924 4,284,242 939,449 
. 1925 4,413,075 663,566 
1924 3,845,362 576,796 
1925 56,174,995 7,524,346 
1924 17,866,964 5,928,757 
1925 5977, 909 114,002 
1924 1,344,041 94,418 
1925 4,128,382 823,002 
1924 3,599,004 754,211 


imulation (deferred div.) 


2; security fluct. and real estate depreciation fund, | 
1924, $11,255,218; 1925, $12,110,726° asset fluct., 
“Commenced business 1925, 


,200,000; mortality fluct. 


asset depreciation and $770,499 other funds. 


Premiums 
Received 
in Year 
rs 


2,244,544 
1,935,790 
398,439 
170,672 
1,174,156 
1,031,268 
478,599 
447,661 
1,675,441 
1,499,655 





2,874,052 
2,619,582 
53,287 
62,997 
1,739,364 
1,553,258 
170,765 
154,220 
9,863,328 
8,810,548 








927,274 
880,432 
8,580,580 
8,060,298 
469,105 
368,710 
346,715 
314,243 
184,217 
109,720 


41,165,701 
35,658,971 
430,459,613 
371,003,054 
64,038,492 
59,208,685 
935,002 
797,873 
24,856 
14,377 
617,056 
572,076 
48,953,031 
46,306,329 
27,037,103 
25,551,330 
443,264 
388,412 
30,502 





6,799,881 


2 





6,49 


1,687,921 
1,542,692 
1,006,885 
944,627 
16,302,799 
14,559,730 
446,105 
401,009 
838,283 
801,561 


$9,560,904. 


Total 
Income 
in Year 
2,964,135 
2,492,586 

413,775 

@ 201,445 
1,579,919 
1,481,326 

668,762 

612,549 
2,201,077 
1,949,992 


3,491,333 
3,070,384 
58,665 
91,063 
2,119,667 
1,890,976 
189,799 
167,211 
13,234,769 
11,799,760 


1,072,064 
1,016,261 
11,430,038 
10,833,000 
512,401 
399,153 
434,454 
399,608 
200,298 
116,033 


55,645,700 
47,991,819 
525,106,008 
452,654,905 
86,877,891 
80,421,716 
1,131,147 
965,230 





BY) 304 


21,512 


757,210 
699,440 
67,789,815 
63,443,275 
36,884,369 
35,311,917 
535,048 
468,050 
158,802 


5,220,974 
8,676,880 
8,317,062 
20,284,566 
18,687,133 
80,842 


26,175 
1 
1, 
1 
1 


19'228'823 
17,045,503 
552,908 
481,547 
1,039,965 
960,607 


$494,896 included in reserve liability and not in surplus. 
§Incls. deferred div. 


Total 
Payments 
to Policy- 

holders 
in Year 


$ 
794,105 
665,676 
43,110 
9,097 
407,712 
295,980 
116,504 
89,108 
792,796 


620,361 


856,333 
696,421 
4,106 
2,519 
523,034 
458,399 
15,441 
6,091 
6,646,553 
6,256,607 
225,222 
257,211 
6,414,143 
6,321,524 
62,863 
33,852 
100,010 
70,404 
30,632 
12,674 


21,629,598 
19,720,636 
177,617,020 
153,125,204 
43,978,500 
42,519,348 
250,391 
234,579 
593 


77 


208,047 
227,157 
34,686,867 
35,290,381 
16,609,894 
16,528,995 
98,291 
79,592 


612,955 
590,834 
1,421,286 
1,166,887 





224,248 
203,697 
288,056 
284,136 
4,299,097 
3,582,666 
192,548 
133,662 
206,077 


163,304 






Total 
Disburse- 
ments in 

Year 

s 


1,764,815 
1,424,890 
411,616 
168,369 
1,119,643 
992,044 
482,042 
421,411 
1,432,588 
1,161,968 


1,813,910 
1,741,756 
37,689 
54,830 
1,142,090 
1,028,293 
103,109 
84,716 
10,001,336 
8,899,088 


647,660 





76,392 


30,506,781 


27,633,575 
305,2: 


255,869 





17,365 


488,513 
534,050 
759,172 
5,765,910 
27,389 
685,507 
330,114 
267,792 


22° 887 


<4,¢ 


4 
4 
2 


‘ 
7 
1 


5, 
3; 
2 

1, 


1,440,655 
1,367,677 
3,192,153 
2,804,987 
6,763,839 
6,010,491 
13,283,463 
12,235,939 

76,662 
34,524 






1,132,310 
1,162,118 
743,658 
760,896 
13,133,001 
10,535,085 
346,091 
295,529 
544,5 
489,268 






any by the Life Insurance Companies named for the year 1925. 


New Busi- 


ness Paid Whole 
for in Year Amount 
(Including in Force 
Revivals) at End 


9 
@, 


9 
“~ 


tIncls. div. for 1926, $18,3 
1924, $10,398,059; ,% 
1924, $9,769,634; 1925, $11,923,448. 

bCommienced business June 1, 1924. 








of Year 
$ 














13,732,578 75,809,525 
12,831,630 70,478,440 
10,604,999 14,812,749 
4,647,500 6,639,250 
9.544.096 38,428,334 
10,039,677 34,701,035 
6,196,225 19,051,191 
6,035, 12 17,573,456 
26,306,330 69,037,822 
13,365,540 54,025,068 
20,904,172 80,435,382 
25,538,094 72,296,914 
488,038 795,803 
939,765 1,955,265 
13,755,027 62,165,672 
11,697,921 53,501,815 
1,515,000 5,559,300 
1,418,800 4,705,300 
66,857,528 290,866,624 
45,251,784 250,134,633 
8,706,192 34,301,554 
7:165,936 30,158,877 
41,211,838 281,338,015 
33,225,180 260,530,414 
5,805,306 14,145,822 
3,413,054 11,260,216 
2,484,454 14,326,618 
3,483,379 13,887,551 
2'732,061 6,122,674 
1,708,500 4,799,588 


210,580,317 1,286,309,867 
193,989,470 1,151,487,971 
952,142,629 12,097,246,792 


515,728,846 10,522,484,769 


235 
213,558,859 
7,128,883 
6,369,175 
645,630 
417,516 






8,907 





6,189,952 
5,157,583 
206,370,301 
195,886,810 
558,398 





), 
4,772,479 
1,322,540 


18,665,445 
16,785,586 
48,924,824 
43,290,379 
40,023,714 
39,301,793 
66,205,575 
55,87 1,526 

2,177,961 

1,026,852 


22,007,660 
20,031,580 
7,920,925 
8,319,351 
150,788,396 
128,367,463 
2,675,786 
3,173,425 
5,435,891 
5,488,230 





192 


1,935,188,845 
1.784,000,311 
31,238,791 
27,012,817 
1,059,396 
473,516 


22,117,406 
20,448,288 
1,469,898,900 
1,359,840, 184 
757,589,414 





60,752,146 
54,117,763 
182,964,019 
157,864,849 
215,288,232 
196,781,750 
472,826,603 
430,969,318 
3,027,905 
1,026,852 





66,335,882 
57,375,674 
30,762,286 
27,579,761 
438,794,588 
391,193,848 
14,213,382 
13,058,601 
30,753,002 
28,689,770 


The figures for 1924 are inserted 


Gain in 
Amount 
in Force 
in Year 
$ 
5,331,085 
3,913,385 
8,173,499 


> 
oO 
i) 


3,981,948 


8,138,468 
15,396,875 
—159,642 

216,265 
8,663,857 
6,075,004 

854,000 

611,050 

40,731,991 
21,690,990 


4,142,677 
2'809,128 
20,807,601 
13,157,204 
2,887,706 
1,049,629 
439,067 
2,223,610 
1,323,586 
67,977 


134,821,896 
123,086,298 
1,574,762,023 
1,284,230,701 
151,188,534 
130,722,529 
4,225,974 
3,612,351 
585,880 
407,016 


1,669,118 
889,126 
110,058,716 
97,421,917 
52,232,982 
47,746,642 
3,077,346 
2,514,438 
1,322,540 


6,634,383 

6,455,508 
25,099,170 
24,652,635 
18,506,482 
18,053,434 
41,857,285 
32,786,259 

2,001,053 
61,026,852 


8,960,208 
10,698,580 
3,182,525 


1,154,781 
1,895,437 
2,063,232 


2,258,123 


59,399; suspended mortality fund, 
10,857,371; div. award for 1924, 
alncls, $5,879,600 div. appor. 








Age limits 8 to 65 


Major surgical ope 


Loan values at end 


Annual dividends on certain poli 
Unexcelled underwriting service 
accepts approximately 95 


CONTINENTAL 


EDMUND P. MELSON, President 


SPECIAL FEATURES ABOUT CONTIN 


A WIDER FIELD - - INCR 


ration benefits. 


of first year under most forms 


cies issued at non-participating rates. 
for sub-standard policies. 
% of all cases submitted. 


LIFE INSURANCE COMPANY 
T. LOUIS, MISSOURI 


The Company now 


ENTAL POLICIES THAT OFFER 


EASED OPPORTUNITIES 


P. M. HARPER, Vice President 
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INS. 
& DISABILITY 
LINCOLN, NEBRASKA 


LaPE tls et 


M. D. HATCH 


PRESIDENT 
LIBERAL AGENCY CONTRACTS 








American Life 
Reinsurance Co. 


OFFICES 


DALLAS 
HOME OFFICE BUILDING 


CHICAGO 
29 S. LA SALLE ST. 


PROMPT SERVICE 
FROM BOTH OFFICES 
MAXIMUM SECURITY 
TO TREATY HOLDERS 


A. C. BIGGER, President 
FRED D.STRUDELL, Vice-President 
MORTON BIGGER, Secretary 
W. SIMPSON, Medical Director 
BERT H. ZAHNER, Chicago Mgr. 








Life Insurance Companies Projected in 
1925 

3ankers National Life Insurance Company, 
Herkimer building, Jacksonville, Fla. Presi- 
dent, R. P. Lounsbury; vice-president, FE. W. 
Beerman and E. C. Bigger; treasurer, P. M. 
Pope; secretary, R. A. Arndt. 

California Mutual Life Insurance Company, 
Los Angeles, Cal. 

Colossal Life fnsurance Company, East St. 
Louis, Ill. 

Cosmopolitan Life Insurance Company, Chi- 
cago, Ill. 

Dependable Life Insurance Company, Marion, 
Ill. 

(Equitable Savings, Kansas City, Kan. Presi- 
dent, E. W. Spicer. 

Farmers Mutual Life, Lincoln, Neb. 

The Foresite Life Insurance Company, New 
York: Nu-Y. 

The Grant Life Insurance Company, Galena, 
Ill. 

Guaranty Income Life Insurance Company, 
1110 Carondelet building, New Orleans, La. 
President, G. A. Foster; secretary and 
treasurer, C. O. Groves. 

Indiana Life, Indianapolis, Ind. President, 
Harry B. Ward; secretary, G. C. Brooks. 
Industrial Life and Accident Insurance Com- 

pany, Oklahoma City, Okla. 

Law Life Insurance Company, Chicago, III. 

Life and Casualty Company, Chicago, IIl. 

Monarch Life Insurance Company, Springfield, 
Mass. President, Samuel W. Munsell: sec- 
retary, Clyde A. Young. (Running mate to 
Monarch Accident, Springfield, will write 
life insurance on Masons only.) 

National Republic Life Insurance Company, 11 
So. LaSalle street, Chicago, Ill. President, 
FE. H. Conkey; vice-president, A. A. McKin- 
ley; secretary, Guy Guersney; treasurer, W. 
J. Newman. 

National Union, Long Beach, Cal. 


National Temperance Life Insurance (oq, 
pany, Chicago, IIl. 

North American Life, Atlanta, Ga. 

Northern Life Insurance Company, 335 Metro. 
politan building, Minneapolis, Minn, Pre. 
dent, T. O. Berge; secretary, P. G. Eric. 
son. 

Northwestern Life and Accident Company, 
Seattle, Wash. President, T. C. Browne 

Oklahoma Union Insurance Company, Okh. 
homa City, Okla. 

Ozark National Life Insurance Company 
Morrilton, Ark. President, W. O. Scrog. 
gin; vice-presidents, A. J. Stephens and \, 
P. Shait; secretary, J. S. Moose. 

Pioneer Life, Lexington, Ky. 

The Pyramid Life Insurance Company, Litt 
Rock, Ark. President, Herbert L. Thomas: 
vice-president, Thos. C. Mcrae; treasurer 
David A. Gates. 

Textile Mutual Life, Greenville, N. C. Pres 
dent, Marshall Moore; secretary and trea. 
urer, K. S. Conrad. 

Trans-Mississippi Life Insurance Company, 
Kansas City, Mo. 

Union Labor Life Insurance Company, 27% 
Alameda avenue, Baltimore, Md. President 
Matthew Woll; secretary and _ treasurer, 
Geo. W. Perkins. 

Union National Life Insurance Company, St. 

Petersburg, Fla. President, J. C. Roberson: 
vice-president and general manager, Thos 
P. Wharton. 


Life Insurance Companies Licensed in 


1925 
American Life and Accident Company, St 
Louis, Co. President, S. B. Hunt. 
American Reserve Life Insurance Company, 
First National Bank building, Omaha, Neb. 
President, Raymond F. Low; secretary ant 
treasurer, W. B. Roberts. 
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This Is a Good Company 


Its officers are all experienced field men. 


They know how to help you in a way 
that gets commissions. 


Buy Life Insurance from a Good Company 
Sell Life Insurance for a Good Company 


UNIVERSAL LIFE INSURANCE CO. 


Dubuque, Iowa 


- President 
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Arkansas State Mutual Insurance Company, 
Little Rock, Ark. President and general 
manager, C. L. Craighead; vice-president, R. 
Q. Patterson ; secretary and treasurer, R. B. 
Reynolds. 

Atlantic Coast Life, Charleston, S;... 

Brooklyn National Life Insurance Company, 
Brooklyn, N. Y. President, W. R. Bayes, 
secretary, Hunter L. Delatour. 

Builders Mutual Life Insurance Company of 
Chicago, 159 North State street, Chicago, 
Ill. President, Elmer E. Rullman; secre- 
tary, Raymond P. Zimmermann. 

Fidelity Life Insurance Company, Baltimore, 
Md. President, J. B. Bashore. 

Guaranty Life Insurance Company, Savannah, 
Ga. President, Walter S. Scott; secretary, 
L. M. Pollard. 

Kaskaskia Life, Shelbyville, Ill. President, 
W. J. Eddy; secretary, C. F. Stiarwalt. 
Majestic Mutual Insurance Company, 303 Hof- 
man building, Detroit, Mich. President, 
Julius L. Kampfert; secretary, James H. 

Jenks. 

Monarch Life Insurance Company, Brother- 
hood Block, Kansas City, Kan. President, 
H. H. Souders; secretary, Charles W. 
Barnes. 

Northeastern Life Insurance Company, Court 
Theater building, Newark, N. J. President, 
Harry H. Pace; secretary, C. J. Hilton. 

Roosevelt Life Insurance, St. Paul, Minn. 
President, L. J. Dobner; vice-president, Geo. 
W. Guth; secretary, S. M. Waage. 

Seaboard Life Insurance Company, Houston, 
Tex. President, Burke Baker; secretary and 
treasurer, Frank B. Kiley. 

Security Life Insurance Company, Rogers, 
Ark. 

Texas State Life Insurance Company, San 
Antonio, Tex. President, E. W. Nothstine; 
secretary and treasurer, C. P. Rockwell. 

Union Reserve Life Insurance Company, 
Omaha, Neb. President, Gottlieb Storez; 


Seoedieenneel 





A Record of Service 


The year 1925 marks the seventy-fourth 
anniversary of the Massachusetts Mutual 
Life Insurance Company. Ever since 
1851 this Company has furnished unex- 
celled life insurance protection at a low 
net cost and has maintained its record of 
unswerving loyalty to its policyholders. 
The years have brought wonderful 
growth and prosperity. ‘To-day, as in the 
past, the whole personnel of the Com- 
Pany is imbued with the spirit of service, 
a spirit that permeates the entire activity 
of the organization 


JOSEPH C. BEHAN 
Superintendent of Agencies 
Massachusetts Mutual Life 
Insurance Company 


Springfield, Massachusetts 
Organized 1851 








vice-presidents, Charles E. Ward, Willis 
Todd and C. C. Hoskin; secretary and treas- 
urer, Robert H. Storz. 

Union Standard Life Insurance Company, Dal- 
las, Tex. President, William Bacon. 

Union Life Insurance Company, Chicago, III. 
President, A. J. Heteford; vice-president, C. 
R. St. John; treasurer, T. H. Pettybeidge. 

Universal Life Insurance Company, St. Louis, 
Mo. President, Edward G. Rolwing; secre- 
tary, Harry W. Shaffer. 

Webster Life Insurance Company, Des Moines, 
Ia. President, Morrison Garst; secretary, 
W. F. G. Redfield. 

Western National Life Insurance Company, 
1924 Broadway, Oakland, Cal. President, E. 
C. Lyon; secretary, J. M. Miller. 


Life Insurance Companies’ Changes and 
Retirements in 1925 


Cloverleaf Life Insurance Company, Jackson- 
ville, Ill. Merged with American Bankers, 
Jacksonville, Ill. 

Capitol Life Insurance Company of America, 
Incorporated, 568 East Broad street, Colum- 
bus, Ohio. Merged with Gem City Life, Co- 
lumbus, Ohio. 

Dakota Life, Watertown, N. D. Name changed 
to Midland National. 

First Reinsurance, Hartford, Conn.  Rein- 
sured life business in Sun Life, Canada, con- 
tinued as casualty reinsurance company. 

Idaho State Life, Boise, Idaho. - Merged with 
the Occidental, Cal. ; 

Medical Life Insurance Company of America, 
Waterloo, Ia. Reinsured in Royal Union, 
1926. 

Midland Insurance Company, St. Paul, Minn. 
Reinsured in Des Moines Liability and Ac- 
cident. 

National American Life Insurance Company 
of America, 420 Washington street, Burl- 
ington, Ia. Purchased by Royal Union. 

Northern State Life Insurance Company, 
Minneapolis, Minn. Merged with the 
Northern States, Hammond, Ind. 

Republic Life Insurance Company of Des 
Moines, Ia., Des Moines, Ia. Reinsured in 
Medical Life. 


Standard Life, 180 Auburn avenue, Atlanta, 





BANG! 


New Territory— 
New Opportunities 


Have just opened Pennsylvania 
and California and have a number 
of very desirable openings for 
good men. Special Agents and 
District Managers can make fine 
connections. Also some good posi- 
tions open in Michigan, Indiana, 
Illinois, Kansas and Missouri. 


Address communications direct 
to Home Office, South Bend, Ind. 


Income Guaranty Company 


(STOCK COMPANY) 











Ga. Taken over by the Standard Life of 
Arkansas. 

Union National Life 
Houston, Texas. 
Texas Prudential. 

United Mutual Life Insurance Company, Lig- 
gett building, Dallas, Texas. Reinsured in 
First Texas Prudential. 

Universal Life Insurance Company, Dubuque, 
Ia. Purchased by interests identified with 
Royal Union 1926. 

Western Life, Des Moines, Ia. Reinsured 
with the Royal Union Insurance Co. 


Company, 
with First 


Insurance 
Reinsured 


Becomes Manager of National Mortgage 
Corporation 

William R. Hewitt, an authority on country- 
wide real estate lending conditions, yesterday 
became manager of the National Mortgage 
Corporation, 135 Broadway, which is affiliated 
with the New York Title and Mortgage Com- 
pany. 

Mr. Hewitt for a number of years has been 
connected with the Real Estate Loan Depart- 
ment of the Prudential Insurance Company of 
America. 





unlimited production. 


rights. 





Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 
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Death Claims (Percent of hy 
expected 40.5)...........1925 $196,894.71 the § 
Death Claims (Percent of Greet 
expected 42.7)...........1924 171,954 .77 | will | 
Dividends to Policyholders. .1925 $194,963 .11 e e e é 
1924 160,504.44 '| Home Office: Rockford Trust Buil ding prize: 
elk ieiiicaiend ane. eee ee $ 34,458.67 awar 
otal P: t icy ars.1925 $494,218 .1( : 
NO T9948 413°235,.26 Rockford, Ill. -— 
GAIN................0eee.0ee-. ~=$ ~~ 80,982.84 pany’ 
Premium Income.......... 1925 $1,541,566 .98 
1924 ,001,342 .52 
ee custrienceys Sia’ 
Interest Income........... 1925 $261,888 .16 
1924 226,129.47 Ch; 
GBIN: 255 .cue re err ee ae 
Sotal Income... 2.0605 ess 1925 $1,885,319 .48 San: | 
aeites 1924 1,619,825 .60 re Good Openings for Representatives in mont, 
_— eres nee was in Illinois, Minnesota, Iowa, Ohio, Indiana and Michigan the b 
Operating in Indiana, Illinois, Michigan, Texas, Ohio, felt b 
Minnesota, Iowa, and Florida. Apply Francis L. Brown, Vice Pres.-Secretary his n 
Attractive Agency connections direct with Home Office 
Address: Frank P. Manly, President, or Joe C. Caperton, Agency Mgr. ge 
€ ar 
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Northwestern National Life Has Fine 
Year 

Notable advances were made last year by 
the Northwestern National Life Insurance 
Company, of Minneapolis, Minn., which added 
nearly $2,650,000 to assets, increased its pol- 
icy reserve by about $2,600,000, increased its 
funds for dividends and contingency reserve 
by $94,000 and added $45,000 to its unassigned 
surplus. As of December 31, 1925, the com- 
pany’s statement shows assets of $21,650,980, 
a policy reserve of $18,363,055, and unassigned 
surplus amounting to $1,255,529. The com- 
pany wrote $42,221,166 of new paid-for busi- 
ness last year, and closed the year with in- 
surance in force aggregating $212,390,6908—a 
gain of over $17,000,000 during the year. O. 
J. Arnold is president of this enterprising and 
successful institution. 


Lamar Life Increases Business 

In 1925 the Lamar Life Insurance Company 
of Jackson, Miss., wrote new paid for insurance 
amounting to $13,841,000, its insurance in force 
at the end of the year having amounted to 
$47,001,719—a gain of $0,382,015. As of De- 
cember 31 last, the company reports admitted 
assets of $3,800,145, with capital and unassigned 
funds aggregating $265,000. The assets in- 
creased nearly $650,000, the legal reserve in- 
creased over $700,000, now amounting to 
$3,459,303, and the surplus also shows an in- 
crease. President H. S. Weston and his asso- 
ciates merit congratulation upon the results of 
the year’s business. 


Charles M. Heublein Appointed 

Charles M. Heublein has been appointed to 
represent the American Central Life of In- 
dianapolis as superintendent of agencies for 
Northern Illinois. Mr. Heublein was for- 
merly with the New York Life and later the 
Reliance Life. He is well known in Chicago 
business circles, having been engaged as a life 
underwriter and agency supervisor for the past 
fifteen or twenty years. 


Contest of Southeastern Life 

A prize essay contest on the topic “Why I 
Buy Life Insurance” has been announced by 
the Southeastern Life Insurance Company, of 
Greenville, S. C. Fourteen prizes totaling $350 
will be awarded the winners. The first four 
prizes are $100, $75, $50 and $25, with ten $10 
awards. Essays must be mailed not later than 
April 1, to the Contest Editor, at the com- 
pany’s home office. 


Charles H. Moore Dead 

Charles H. Moore, vice-president of the 
San Jacinto Life Insurance Company of Beau- 
mont, Texas, died at his home in Galveston, 
the beginning of this month. His loss is deeply 
felt by his associates in the business world and 
his many friends. His successor in the vice- 
Presidency of the San Jacinto Life will shortly 
be announced. 


AETNA AFFILIATED PRO= 
MOTIONS 


Miss Marion A. Bills Made Secretary 
of Life Company 


JOHN S. TURN A VICE-PRESIDENT 


Others Promoted _Include Wilmot M. 
Smith and James H. Brewster, Jr. 
HartForp, Conn., February 19.—Numerous 
promotions and technical changes in the official 
personnel of the ‘tna Life Insurance Com- 
pany and two of its affiliated companies, the 
Etna Casualty and Surety Company and the 
Automobile Insurance Company, were made by 
the board of directors today at their first session 
following the annual meeting of the stock- 

holders last week. 
The promotions include three vice-presidents, 
several secretaries and assistant secretaries, an 





Miss Marton A. BILts 


assistant treasurer, and one woman, Miss 
Marion A. Bills, who was elected an assistant 
secretary of the A&tna Life Insurance Com- 
pany. 

The new vice-presidents are Wilmot M. 
Smith of A2tna Casualty and Surety Company 
and John S. Turn of the New York branch 
office, who becomes a_ vice-president of the 
affliated companies, James H. Brewster, Jr., 
who has been a vice-president of the A¢tna 
Life Insurance Company since last August, was 
today elected to the same office in the A®tna 
Casualty and Surety Company and the Auto- 
mobile Insurance Company. 

The assistant treasurer of the A&tna Life 
elected today is Stillman F. Westbrook, and 
the new secretaries of the several companies 
include J. E. Griffith, Jr., of the group life 
department; Norman C. Stevens, who was pro- 
moted from departmental secretary of the A*tna 
Casualty and Surety Company to secretary of 
the company, and R. I. Catlin, also of the 
7Etna Casualty and Surety. The assistant 
secretaries elected today, in addition to Miss 
Bills) were Edwin H. White and B. A. 
Thomas of the life department, E. A. Giddings 
and P. B. Griswold of the accident and liability 
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department of the AXtna Casualty & Surety 
Company, and W. F. Patton and A. V. Linde 
of the Automobile Insurance Company. R. E. 
Hall becomes counsel of the Automobile In- 
surance Company and C. E. Sprague, who un- 
til today has been auditor of payroll and ac- 
counts, is now an assistant secretary of the 
7Etna Affiliated companies. 

For twelve years prior to coming to Hartford, 
Mr. Brewster had been a partner in the bank- 
ing house of Rhoades and Company of New 
York city. He is a native of Hartford and 
the son of the late James H. Brewster, who was 
for many years United States manager of the 
Scottish Union and National. 

Mr. Smith has been with the company since 
1912. He is a native of New York and a grad- 
uate of Brooklyn Polytechnic and the New 
York Law School. Upon completing his law 
course in 1908, Mr. Smith became associated 
with the A©tna Indemnity Company. In Io1I 
he was made manager of the surety department 
of the Royal Indemnity Company in the New 
York office. The following year he became 
identified with the 7Ztna Casualty and Surety 
Company in New York as superintendent of the 
bond department, which he created at that time. 
In the fall of 1923 he was brought to the home 
office and made secretary of the fidelity and 
surety bond department. In February, 1924, 
he was made company secretary and placed in 
charge of fidelity and surety bond underwrit- 
ing, which position he has since held. 

Mr. Turn has been associated with the com- 
pany since 1914, when he became manager of 
the Philadelphia branch. He was elected secre- 
tary of the New York branch in June, 1917, 
and has since been in charge of that office. 

Miss Bills is the first woman to be made an 
officer of a Hartford insurance company, and 
is one of a very few who have received similar 
distinctions any place in the country. She has 
been employed by the /A®tna Life as a con- 
sultant since last April, although she has served 
the company in that capacity since June, 1924, 
except for several short interruptions, during 
which she gave her attention to work in other 
cities which had not been’ completed before 
she came permanently to Hartford. 

Miss Bills received her A.B. degree from the 
University of Michigan, and her Doctor of 
Philosophy letters from Bryn Mawr in psychol- 
ogy and physics. She taught psychology in 
Oxford College, Ohio, for a year, and was head 
of the psychological laboratory in the Uni- 
versity of Kansas for the same length of time. 
She then became identified with the bureau of 
personnel research at Carnegie Institute of 
Technology, where she remained four years. 

When the Life Insurance Sales Research 
Bureau. separated from the bureau of person- 
nel research and became an independent unit, 
Miss Bills was invited to the former bureau, 
and from that time on her work was mostly 
that of consultant in office management for life 
insurance companies, although she continued to 
do some research work for clients in other 
fields. 

Mr. Griffith, Jr., entered the employ of the 

(Concluded on page 33) 
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UNEARNED PREMIUM 
RESERVE 


BAU Aclsvisinesatere $8,845,451 .30 
BEB vieeio si aiccsiece 7,524,042 97 
INCREASE... 1,311,408 .33 





One Hundred and Fourth Annual Statement 


The North River Insurance Company 


INCORPORATED 1822 
110 William Street, New York City 


Statement December Thirty-first, Nineteen Hundred and Twenty-five 


ASSETS 
United States Government Bonds....... $2,436,760 .00 
Other Bonds and Stocks. ......6.006006%+ 10,833,610 .00 
Loans on Bonds and Mortgages......... 677,200 .00 
eS Nee p. Ce CC] a 1,607,303 .36 
Premiums in Course of Collection....... 1,314,692 .89 
Bills Receivable... ccccccccscscccses 21,861 .52 
MnterestwACCHIET ..00:..50000 556 6a60 cece ee 44,933 .28 
Meimsutance DUC ......6 coc cw cece cess 7,381 .00 


$16,949,742 .05 


aoe LIABILITIES 

Unearned Premiums................... $8,845,451 .30 
Losses in Process of Adjustment........ 1,933,011 .00 
All-Other Tiabiities....... o0<s occ cos scce 369,627 .24 
05.15 2 [ch Fn rrr na $2,000,000 .00 

NET SURPLUS:......./05.0. 3801-652 51 

SURPLUS TO POLICYHOLDERS.... 5,801,652.51 


$16,949,742 .05 


RISKS WRITTEN 
Fire, Tornado, Automobile, Explosion, Riot and Civil Commotion, 


Sprinkler Leakage, Rain, 












NET PREMIUMS 


Occupancy, Rents, Leaseholds. 





1925..........$11,469,887 .15 
oR ee 9,662,521 .68 Bunn IUNNNNUDDUYGNOQNNNDNEOLLUUUOLUNNNEEEUUUUUULTUNAIT 
INCREASE... 1,807,365 .47 




















ASSETS 
eS $25,119,697 .O6 _poiiisitituntinin 
Ls Srey 21,779,988 .42 
INCREASE... 3,339,708 .64 

























Hail, Earthquake, Inland and Ocean 
Marine, Jewelry and Fur Floaters (all risks), Parcel Post, Use and 
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2 oe $5,801,652 .51 


(240,387 .97 
561,264.54 











UNEARNED PREMIUM 
RESERVE 


BOBO ins gielel ces $12,980,412 .32 
ROMs os cnetstes cece 11,187,509 .61 
INCREASE... 1,792,902.71 








One Hundred and Second Annual Statement 


United States Fire Insurance Company 


ORGANIZED 1824 
110 William Street, New York City 


Statement December Thirty-first, Nineteen Hundred and Twenty-five 


ASSETS 
United States Government Bonds....... $3,885,600 .00 
Other Bonds and Stocks. .............. 15,608,593 .00 


1,192,000 .00 
1,815,929 .15 
2,342,295 .12 
169,145 .73 
88,687 .06 
17,447 .00 


$25,119,697 .06 


Bond and Mortgage and Other Loans... . 
Cashion Wen Osit.. 6.4 josc.0as8 wares oe oe 
Premiums in Course of Collection....... 
Bills Receivable............ccs000% 

(Co tages ge tcc c! | ae 
Reinsurance Due.............. 


LIABILITIES 
Unearned Premiums: «0.60.05 6 cscc cece: $12,980,412 .32 
Losses in Process of Adjustment........ 2,653,408 00 
All Other Liabilities................... 440,609 .87 
| ioe $2,000,000 .00 ia 
NET SURPLUS ob iesscocoevccs 7,045,266 .87 
SURPLUS TO POLICYHOLDERS.... 9,045,266.87 


$25,119,697 .06 


RISKS WRITTEN 


Fire, Tornado, Automobile, Explosion, Riot and Civil Commotion, 














NET PREMIUMS 

RB 2D ees. .we $14,913,972.19 
ee ih a 13,268,253 .44 fp uonvinnzcnennsanacaananuaanivgsieinsniin 
INCREASE... 


Occupancy, Rents, Leasehold. 


1,645,718 .75 











Sprinkler Leakage,®Rain, Hail, Earthquake, Inland and Ocean 
Marine, Jewelry and Fur Floaters (all risks), Parcel Post, Use and 
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a i ane | ete $9,045,266 .87 
Saeciiaieiiiuaaiitie Se 7,762,419 .46 
INCREASE... 1,282,847.41 
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INCREASES CAPITAL 
and Exporters Will Also Add to 


Importers 
Surplus 


An increase of $300,000 in the capital stock 
of the Importers and Exporters Insurance 
Company of New York city was authorized 
at a meeting of its stockholders held last week. 
The increase is to be effected by the issue of 
12,000 additional shares, par value of $25, to 
be sold to stockholders at $50, thus raising the 
surplus by $300,000. Subscriptions are to be 
made before the afternoon of March 8. This 
will give the company a capital of $1,000,000, 
with $911,360 surplus and $3,906,272 assets. 

Several changes were also made in the com- 
pany’s board of directors, and the new board 
is as follows: Francis S. Bacon, Edward C. 
Delafield, F. P. Earle, J. Fletcher Farrell, M. 
L. Heide, G. Hermann Kinnicutt, Frederick J. 
Leary, Noah MacDowell, Jr., Chas. W. 
Nichols, Frank J. Parsons, R. J. Rice, Jr., 
Jesse Spier, Edward N. Townsend, Albert 
Velensi, Jacques Valensi and Charles W. 
Weston. 

The following officers were elected at the 
meeting of the board: Albert Valensi, presi- 
dent: M. L. Heide, vice-president; R. J. Rice, 
Jr. secretary; G. L. McIntire, secretary; A. 
J. Abadie, treasurer; J. W. Begg, assistant 
secretary; F. E. Wolfe, assistant secretary, and 
H. L. Wilkens, assistant secretary. 


Eastern Union Meeting 


The Eastern Union held its regular monthly 
meeting last week, at its headquarters, Presi- 
dent Whitney Palache presiding. Most of the 
session was given to the presentation and adop- 
tion of memorials on three of the Union’s 
members who died since the last regular meet- 
ing, the late George M. Lovejoy, E. G. Snow 
and F. C. Buswell. 

O. E. Schaefer, president of the Westches- 
ter Fire, was re-elected chairman of the newly 
appointed executive committee, and F. B. Kel- 
lam, manager of the Royal, vice-chairman. 
The membership presented the 
resignation of Thomas H. Anderson, manager 
of the Liverpool and London and Globe. Mr. 
Anderson was elected an honorary member. 

The following changes were reported by 
the committee on membership: Alonzo 
Church, vice-president of the LaSalle Fire and 
the Great Union Fire and Marine, elected to 
succeed W. Irving Moss; Charles L. Tyner, 
president of the Home, was elected as member 
of record to succeed E. G. Snow, deceased : 
C. A. Ludlum, vice-president of the Franklin 
Fire, succeeded the late F. C. Buswell as mem- 
ber of record for that company; Ben. I. Simp- 
son, manager of the Southern department of 
the Insurance Company of North America, 
was elected to succeed the late Robert N. 
Hughs; L. FE. Falls, assistant secretary of the 
Columbia Fire, of Dayton, Ohio, succeeded 
C. W. Bailey as member of record. 

The committee consisting of A. G. 


committee 


McIlwaine, Ralph B. Ives, and J. H. Vreeland, 
Presented resolutions on the late George M. 


COMPANIES MERGE 


Union Reserve and American Fire 
United 


T. B. BOSS MADE PRESIDENT 


Will Be Called American Reserve Insur- 
ance Company—Strong Directorate 
The merger of the American Fire Insurance 
Corporation and the Union Reserve Insurance 
Company, both members of the Rossia group 
of reinsurance companies, has been completed. 
The new company will be known as the Amer- 
ican Reserve 
York. 


new company, who elected directors who later 


Insurance Company of New 


A meeting of the stockholders of the 


elected officers, formally completed the merger 
last week. The directors and stockholders of 
both companies approved of the merger, after 
plans had already been sanctioned by the New 
York Insurance Department. 

T. B. Boss was elected president of the new 
company at the first meeting of the newly 
elected directors last week. The other offi- 
A. T. Tamblyn, 
B. N. Carvalho, 
vice-president and treasurer; W. H. Ford, as- 
sistant secretary and assistant treasurer, and 
E. C. Andrews, assistant secretary and’ assis- 
tant treasurer. 


cers chosen are as follows: 
vice-president and secretary; 


The new company will start with an aggre- 
gate of assets in excess of $3,000,000 and a 
surplus to policyholders of more than $1,200,- 
000. Both the American Fire and the Union 
Reserve were organized under the New York 
State laws in I9I10. 

A. T. Tamblyn, vice-president of the com- 
pany, was elected president of the Lincoln Fire 
Insurance Company, another of the Rossia 
group, at its annual meeting recently. C. F. 
Sturhahn was elected chairman of the board. 
The other oficers of the Lincoln are T. B. 
Boss, vice-president and secretary; B. N. Car- 
valho, 
Ford, assistant secretary and assistant treas- 
urer, and E. 
and assistant treasurer. 


vice-president and treasurer; W. H. 
C. Andrews, assistant secretary 








Chicago Examiners Elect 

C. D. Redman, of the Western Factory, was 
elected president of the Association of Fire 
Insurance Examiners of Chicago, Ill., for the 
ensuing year, at the organization’s annual 
meeting. Other officers elected were: Vice- 
president, Walter Schmidt, Marsh & McLen- 
nan; secretary, H. G. Freitag, National; treas- 
urer, M. E. Peterson, Springfiela: 
Chas. M. Heinze, Firemens, for two years; 
P. A. Magnuson, North America, two vears; 
and E. M. Urbanus, Great American, one year. 


directors, 


Lovejoy, vice-president of the Phoenix of 
Hartford; O. E. Schaefer, FE. W. West and 
P. Beresford were the resolutions committee 
for the late E. G. Snow, president of the 
Home, and F. B. Kellam, Charles W. Higley 
and C. F. Shallcross were in charge of the 
memorial on the late F. C. Buswell. 
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BROKERS MEET 

Marine and Liability Association 

Discusses Pending Legislation at 
Albany 

The Fire, Marine and Liability Brokers 
Association held a meeting at 80 Maiden lane, 
New York, last week, at which nime new 
members were elected. The meeting was 
mainly concerned with discussion of lecal con- 
ditions and legislation. 


Fire, 


Detailed reports were 
made to the members on bills that have been 
introduced at Albany, mainly the two amend- 
ments to section 143 (brokers’ license law), 
one being the bill introduced by Assemblyman 
Evans of Brooklyn to permit lawyers to act 
as insurance brokers without a brokers’ cer- 
tificate of authority. A similar measure was 
defeated last year by the association joining 
with other organizations in a united protest 
against it, the insurance department also an- 
nouncing that they were not in favor of the 
bill at that time. The other bill introduced by 
Assemblyman Tonry of Kings requiring all 
persons licensed as insurance brokers to be 
over twenty-one vears of age was also re- 
ported on. Discussion was also held regard- 
ing the bill for a Monopolistic State Fund 
for workmen’s compensation insurance in New 
York and the Straus blil for a Monopolistic 
State Fund for automobile insurance. It was 
decided to bring all of these bills to the at- 
tention of the members so that they in turn 
might communicate their views on same to 
their Assemblyman and Senators. 

The board of directors met immediately 
after the adjournment of the association meet- 
ing and voted to support and endorse the 
Tonry bill. A resolution, protesting against 
the Evans bill was adopted. 


Virginia Legislators Favor Fire Insurance 
Fund 
RicHMOND, VA., February 20.—It is cur- 
rently reported in Virginia Legislative circles 
that the proposed State fund measure, creat- 
ing a fund of $1,000,000 for carrying insur- 
ance on State-owned property has an excellent 
chance of passing unless it should be lost in 
the rush attendant on the closing of the gen- 
eral assembly. This bill, and an alternate, in- 
troduced by Senator Samuel Ferguson, chair- 
man of the committee on insurance and bank- 
ing, and providing for adequate insurance in 
admitted companies, under the direction of the 
Commissioner of Insurance, are both in com- 
mittee, but the majority of legislators are re- 
ported as favoring the State fund. 
Excelsior Adds to Board 
Four new directors were elected to the board 





of the Excelsior Insurance Company of Syra- 
cuse at the company’s recent annual meeting. 
William M. Harrigan, 
president; James F. Murphy Company, Inc., 
Niagara Falls, N. Y.: John D. Henderson, 
Henderson Agency, Herkimer, N. Y.:; Philip 
B. Hosmer, president, R. W. Hosmer & Co., 
Chicago, Ill.; Nelson P. Snow, vice-president, 
Gibson-Snow Company, Inc., Syracuse, N. Y. 


They are as follows: 
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MORE THAN A CENTURY OF SERVICE 














known in American history 
as the Era of Good Feeling 
And in the height of that era, 
the ETNA INSURANCE oN 
COMPANY was born. 


Now, at the moment of "the 
old AEtna’'s" entrance into a 


Golden Age of fire insurance 
history,twelve thousand /Etna 
Lo Agents have been given a 
significant glimpse of what 
ea the future holds in store . . 
Strengthening the bond be- 
4 tween their AZtna and them- 


selves .. . and promising the 


permanence of an Insurance 
Era of Good Feeling. J 
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THE COLUMBIAN NATIONAL 
LIFE INSURANCE COMPANY 


Boston, Massachusetts 
Arthur E. Childs, President 
Columbian National Agents can offer the best in 
LIFE, ACCIDENT, and HEALTH INSURANCE 


Columbian National Policies 
make selling easier 





Policies backed by one of the very strongest companies 
in the country, having ample capital, surplus and 
highest standard of reserves. Exceptional oppor- 
tunity is offered to salesmen of character and ability. 
Communicate at once with 

Agency Department 


77 Franklin Street, Boston, Mass. 
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REINSURANCE 


FIRE and CASUALTY 


ROSSIA INSURANCE COMPANY 


of America 


THE FIRE REASSURANCE COMPANY 
of New York 


AMERICAN FIRE INSURANCE CORP. 


of New York 


UNION RESERVE INSURANCE Co. 
of New York 


LINCOLN FIRE INSURANCE COMPANY 


of New York 


THE FIRST REINSURANCE COMPANY 
of Hartford 





ADMINISTRATIVE OFFICES, HARTFORD, CONN. 








- . 
The Third Supplement To The Handy Guide, 1925 

The third supplement to The Handy Guide to Premium Rates, Appli- 
cations and Policies, 1925 edition, has been issued by The Spectator Com- 
pany. This supplement contains new policy forms and premium rates 
of several prominent companies, thus bringing The Handy Guide fully up 
to date. 

Copies of this supplement will be supplied to those subscribers to The 
Handy Guide whose names appear on The Spectator Company’s books, 
at 35 cents each, while the price to non-subscribers will be 50 cents. The 
three supplements to the 1925 edition of The Handy Guide will be furnished 
to subscribers to that book for $1. 

Orders should be addressed to 


THE SPECTATOR COMPANY 


1385 Wii1w1amM STREET 
NEW YORK 


INSURANCE EXCHANGE 
CHICAGO 


eins ies eieniaen 











HOME FRIENDLY INSURANCE CO. 
OF MARYLAND 

has grown so in popularity until it is now generally conceded to be 

“tone of the leading Industrial life insurance companies in America” 

issuing LIFE, HEALTH and ACCIDENT Policies. 

Write for Financial Statement 


GEO. A. CHASE, President BALTIMORE, MD. 


B. L. TALLEY, Secretary 





























Insurance 


Company 


Our Analytical Comparison Sent on Request 


Gilbert Eliott © Co. 


Members New York Stock Exchange 


26 Exchange Place 


Telephone Bowling Green 0290 


Stocks 


New York 
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Attitude of Insurance Ad Conference Toward 
“Bait” Letters 


The recent letters which have been published 
in THE SPECTATOR concerning the use of so- 
called “bait” letters in connection with offer- 
ings of advertising specialties have called forth 
further comment upon the subject from Leon 
A. Soper, manager of the sales promotion 
division of the Phoenix Mutual Life Insurance 
Company. Mr. Soper is a former president 
of the Insurance Advertising Conference and 
ig now chairman of the committee of the 
body on direct-mail advertising. It is in the 
latter capacity that he now writes. 

It will be recalled that the questions involved 
arose out of a letter written to THE SPECTATOR 
by Arthur W. Tager, secretary of the Diary 
Publishing Company, in which he criticized a 


speech of Homer J. Buckley, delivered before 
There followed 


letters, similarly addressed, from Mr. Buck- 


he Conference late in 1924. 


l 


lev and from Edward A. Collins, president of 
the Insurance Advertising Conference, and a 
second communication from Mr. Tager, which 
was published under date of February 4. 
Mr. Soper’s letter follows: 
{To The Editor of THe Spectator] 

After reading the article in Time Spectator of Jan 
uary 14, “Ilomer J. Buckley defended by E. A. Col- 
lins, etc.,” it seemed to me it was necessary on be 
alf of the committee of which I am chairman to 
make a little clearer perhaps the purpose and attitude 
of the special direct-mail committee towards the sor 
called “‘bait’’ letters. 

I have gotten in touch with President Collins and 
we are agreed that there might possiply be some mis- 
understanding of one or two statements made by him 
in this article as to the work undertaken by our com 
place, we are heartily in agree 






mittee. In the fit 

ment with Mr. Buckley’s statement that it is a crim- 
inal waste for different companies to send out Ictters 
with opening paragraphs practically alike. Our com- 
mittee feels that such letters are wasteful whether 
or not an advertising specialty is offered in the first 
paragraph. 

This committee has had several meetings, and was 
immensely gratified to find a ready response to its 
suggestion that there be established, under the super 
vision of the standards of practice committee of the 
“Gentleman’s Agreement of Copyright.” 
The completion of this plan will be announced at the 
Philadelphia meeting by Chairman Luther B. Little 
of that committee. 

While I do not know how the other two members 

1 


ee feel, IT am ‘“‘unqualifiedly” opposed 


Conference, a 





to the use of the term “‘bait’? in describing letters 
which include an offer of a piece of reminder adver 
tising. 

I stated my views on this question at the Boston 
meeting, and so far as I could determine other users 


of the plan were in agreement with me— 


"= * * “7 don’t like that word ‘barc* £ think tt 
ought to be called the contact letter. That is what 
I am going to christen it, anyway. This is why I 


think it should be called the contact letter. There 
are two good reasons. 

“In the first place, given a hundred men that are 
Prospects for life insurance and on a mailing list, we 


1 


know that this type of letter will create contacts to 


the extent of 25 or 30 per cent because of those who 
inquire. We know that it opens the way under very 
favorable auspices for contacts with the other sev- 
So let’s call it the 


enty-five who do not respond. 
contact letter on that ground. 
“Then there is another element to it that deserves 
the right to the name contact. 
is a characteristic of the letter. 


Reminder advertising 
I don’t call it bait- 





ing. It is reminder advertising—the desk pad or 
whatever is used as an inducement. Something very 
attractive in the way of reminder advertising is gen- 
erally used by all the companies following this plan. 


Reminder advertising has a place in all merchandising 


today. We can’t get away from that. It is an im- 
portant part of any sales promotion plan. It keeps 
the name of the company and the name of its repre- 
sentative before a client or a prospect. The next time 
a man calls on a man who has something from the 


Mutual or the Phoenix Mutual, there is a 





| between them; there is in the posses- 
lis man something which he has attached a 
Ine to and is using. If you create that situation 


but in this direct-mail 





lan particu 


have done something for your salesman. 


you 


have increased the sales possibilities of his con- 


My friend, President Collins, quite unintentionally 
reated the impression in the minds of some readers 
that our committee had reached the conclusion that 
the use of specialties in letters written to secure a 


for salesmen 





aximum number of inquiry cor 


“a criminal waste of good money.” This is not 





the case, neither does the committee feel that com- 
anies circularizing under this plan ‘‘are paying too 


high a price for leads.” 

\ letter sent to all Conference members a_ short 
time after Mr. 
Conference will make clear that the committee had in 


3uckley’s address was made to the 


mind only the elimination of waste caused by the dup 
ition of letters used by other companies in whole 
or in part. 
* * * “Tt seems evident that 


real service may 





be rendered to members of the Conference especially 
life insurance members who are using or who pro- 
method of 


se to use direct-mail advertising as 


securing prospects. 








“You have already read the Conierence lletin is- 
sued last week, reproduc npletel omer J. 
Buckley’s address at our Pittsburgh meeti: 

“The steady increase in number of companies who 
are adopting this plan makes necessary, as matter 
of mutual interest and concern, « certain degree of 
“ire in the construction of the ening paragraph and 
the text matter of the letter. 

“Undoubtedly the plan would permit of onsider 
able addition to the number of sers with a reason- 





ble precaution to prevent too great similarity of word 


irrangement in the first two or three lines of the let- 


ter. Mr. Buckley is unquestionably right in his 
statement that it hurts all of the companies involved 
to have several letters of a very similar nature arrive 

the same prospect’s desk within a few days of each 


other, etc.” 

[I think what Mr. Buckley meant was, that if eight 
or ten companies, either from the home office or 
letters 


their general agents, broad 





look ridicu 





‘tically alike, thus making thems 
ous in the eyes of their prospects. they were ‘“‘pay- 
ing too high a price for leads.” At least that is the 
way I have always interpreted this reference, and on 


this basis, I am sure we are all in hearty accord with 
> 1 





Mr. Buckley that it is inc 1al_ waste of 


ec i 
od money.’ 
One of t strongest arguments presented by Mr. 
Buckley has seemingly escaped the attention of those 





vho are interested in the discussron of the prevention 





waste. I have in mind his reference to the ragged 
follo planning that is found in too many 
f our nail or sales promotion departments. 
\\ ( ic directness he hit us all pretty near 
e on this phase of his charges of waste and high 
cost 


[here is great waste in any inquiry getting plan if 
the sales effort in the field is not coordinated under 
1 follow-up plan that assures a prompt interview and 
» skillful presentation of the information requested 
on the inquiry card. How much more important it 
is that there be an efficient follow-up plan when re- 
minder advertising—an attractive advertising specialty 


19 





is included in the picture! If a prospect is told 
in a letter that there is something reserved for him 
which will be supplied upon receipt of an inquiry, 
it is of the greatest importance that there be a 100 
per cent follow-up and that it be prompt! 

There are too many instances like those cited by the 
speaker and they are not helping the life insurance 
business, much less direct-mail advertising or even 
he manufacturers of the advertising specialties! 

Leon A. Soper, 


February 13, 1926. 
Manager, Sales Promotion Division, Phoenix Mu- 
tual Life Insurance Company. 


Unpaid Loss Reserves Taxable 
On January 11, 1926, the Supreme Court of 
the United States denied the petition for a 
R. Severn, Esq., Wash- 
ington, D. C., as counsel for the Boston Insur- 


=s 


rehearing ftled by A. 


ance Co. in the case of United States vs. Bos- 
ton Insurance Co. The result of such action 
on the part of the highest court in the land is 
to hold that as far as fire and marine in- 
surance companies are concerned, “unpaid loss 
reserves” are subject to federal taxation (in- 
come) unless State statute expressively and 
specifically required them. The court further 
held that a reserve against unpaid losses is not 
“required by law” within the meaning of the 
Revenue Act of 1916 in New York, even 
though the Superintendent of Insurance of New 
York, as a condition precedent to the right to 
do insurance business in New York, required 
stock fire and marine insurance companies to 
maintain a “loss reserve, including all unpaid 
losses.” The United States Supreme Court 
considered the powers given the State Super- 
intendent too broad to look upon his require- 
ments as coming under the federal heading 
“required by law.” 

It has almost always been the tendency of 
the judiciary to uphold any tax, beneficial to 
This seems 
to be due to an uncontrollable impulse to en- 


the State or federal government. 


rich the source of their income. 


Travelers Fire Appointment 

The Travelers Fire Insurance Company an- 
nounces the appointment of Theodore R. Roller 
as special agent, connected with the Newark 
office. 

Mr. Roller, who is a native of Jersey City, 
has been connected with the fire insurance 
business during his entire business career with 
the exception of the two years 1918-1919, dur- 
ing which he served in the United States Navy. 

His early training was gained in the office of 
T. M. TenBroeck & Company of New York 
and Jersey City, where he worked part time 
during school days. Mr. Roller further added 
to his experience in other companies where 
he served in the capacity of automobile and 
fire examiner for the New Jersey and New 
York territories. 

Just previous to his coming to the Travel- 
ers Fire, he was special agent for Northern 
New Jersey and three counties of New York 
State for the Crum & Forster companies. 

Mr. Roller assumed his new duties in New- 
ark, February 18. 
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North River and the United States Fire 
Make Great Gains 


Two of the companies managed by Crum & 
Forster, of New York, are the old North 
River Insurance Company, of New York, in- 
corporated in 1822, and the almost equally old 
United States Fire Insurance Company, which 
was organized in 1824. Both of these com- 
panies made large gains in important items of 
their statements in 1925, as compared with 
1924. Some of the increases made by the North 
River were the following: In assets, $2,041,- 
817; in unearned premium reserve, $1,311,408; 
in surplus to policyholders, $561,265; in net 
premiums written, $1,807,365. Some of the 
gains made by the United States Fire were 
as follows: In assets, $3,330,700; in unearned 
premium reserve, $1,792,903; in surplus to pol- 
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icyholders, $1,282,847; in net premiums, $1,645,- 
719. The North River now reports $16,949,- 
742 of assets, with a surplus to policyholders 
of $5,801,653, including $2,000,000 capital. Its 
unearned premium reserve is now $8,845,451. 
The resources of the United States Fire now 
aggregate $25,119,607, and its surplus to pol- 
icyholders, including $2,000,000 capital, is $o,- 
045,267. Its unearned premium fund is $12,- 
980,412. Both of these companies write practi- 
cally all lines which are permitted to be writ- 
ten by stock fire insurance companies. It is 
clear from the foregoing that the North River 
and United States Fire made handsome prog- 
ress last year under the capable management 
of Crum & Forster. 


Virginia Loss Ratios 

RicuMmonp, Va., February 20.—Old political 
animosities are said to have inspired a mild 
attack on Commissioner of Insurance Joseph 
Button by the Richmond “Times-Dispatch,” 
which accuses Col. Button of protecting the 
stock companies in charging excessive rates in 
Virginia. The attack grew out of the pend- 
ing Hall Bill, in the Virginia general assem- 
bly. Two years ago, Mr. Hall endeavored to 
have an investigation made of Virginia tariffs. 
His unsuccessful effort has been renewed in 
1926 and is focused largely on the Southeast- 
ern Underwriters Association. In presenting 
his measure Delegate Hall compared Maryland 
and Virginia rates. 

Replying through the press to the “Times- 
Dispatch” editorial, Col. Button declared that 
rates in Virginia are lower on an average than 
rates in any other State in Southeastern Un- 
derwriters Association territory, with the sole 
exception of Florida, and that average rates 
in Virginia are lower than average rates in 
any adjacent State except Maryland. 

The present rating law was enacted in 1920, 
and Col. Button has made public the five 
year experience of the stock companies in Vir- 
ginia for each quinquennial from 1919 through 
1924. The 1925 figures are not yet available. 
The ratios follow: 1910, 1.13 per cent profit; 
1920, I.44 per cent profit; 1921, I.54 per cent 
loss; 1922, 6.17 per cent loss; 1923, 2.60 loss; 
1924, .36 per cent loss. 

The loss ratio for 1925 is known to be high. 





Hampton Roads’ Examination 


Ricumonp, Va., February 20.—The Vir. 
ginia and Maryland insurance departments 
began an examination of the Hampton Roads 
Fire and Marine, of Norfolk, on February 23, 
C. O. Evans represents Virginia, and John P. 
Albert, Maryland. 


Superintendent Beha Addresses Adjusters 


At a dinner of the Public Adjusters Associa- 
tion on Monday, Superintendent of Insurance 
James A. Beha of New York was the guest of 
honor, and made an address in which he com- 
plimented the association upon its progress, and 
was in turn assured that it would do all in its 
power to do away with any objectionable prac- 
tices in the business. 
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Extracts from Statements of Fire and 
Marine Insurance Companies 


mental to lists published in The Spectator in recent issues) 








Supple 
- aie to 
z, ation of Company Dec. Assets olicy- 
Name and Location on 31 holders 
. FODOe vane sense 1925 1,893,003 1,072,649 
Albany, Albany, N 1024 1,753,592 1,003,258 
4 ive, Topeka.... {1925 219,535 147,22: 
Alliance Co-operative, TOP 1924 209,039 139,083 
i Jational,Columbus, O.. {1925 1,138,182 758,618 
Anetions Natons 1924 1113-498 750,686 
‘oan Ship Builders & Ship/1925 22,492 609 
os ob Be circiiid divaiee sere He Po ‘ ontas 
su London.......- 1925 6,420,19 ,063,9 
ieee 11924 6 367,043 —-2,115,816 
Atlas Casualty Co., Chicago..... 1925 369,267 pron 
rer ;, Lansing (1925 285, 
Auto-Owners, Lansing.......-.-- J pr rs 
itis ica / A .. {1925 822,32 
British America Assur., Toronto. . | 1924 735,486 
Caledonian American, Hartford... | = pyr 
“alifornia, San F is 25 1,666,655 
California, San Francisco. ....... por yore 
Camden Fire, Camden, N.J 2 
Carolina, Wilmington, N. C...... {1925 1,061,042 
\ 1,077,4 72 
Carolina Mutual, Charleston 313,266 
\ 302 193 
Chicago F. & M., Chicago....... 15: 


2,636,822 1 
¢ 2,468,783 1 
Commerce, Glen Falls, N. Y...... or a : 2: 





Commercial Union Fire, N. Y..... {vet Hoe perigee 
Commonwealth, New York...... ] bere Hate pyle 
County Fire, Philadelphia... .... } = : re ore 
Detroit F. & M., Detroit........ Lt rire ; ney 
Druggists Mut., Milwaukee. ..... {1025 area BR 
Dubuque F. & M., Dubuque, Ia... (ae ryt on 
Employers Fire, Boston.. ....... pie Hern roto 
Farmers Fire, York, Pa. aes be ia ie as5478 
Federated Mcht. Mut., Lincoln... ra an pepe 
Fidelity Union Fire, Dallas. ..... peor err bevy 
George Washington Fire, Greene ot GOLSES§«_-20B.8DS 
Glens Falls, Glens Falls.......... /1925 15,108,030 5,908,546 
1924 14,220,924 5,629,094 


Globe of Pa., Pittsburgh......... 1925 ‘1,429,509 627,227 
\1924 1,438,102 682,322 

Granite State, Portsmouth, N. H. . {1925 2,547,576 1,117,03g 
1924 2,456,140 1,104,519 

Greensboro Fire, Greensboro. .... 1925 496,336 243,056 
{1924 465,025 240,959 

Harmonia, Buffalo............++ 1925 900,014 598,974 
1924 644,634 567,417 

Hartford County Mut., Hartford. {1925 3,068,956 2,285,840 
1924 2,599,341 2,194,036 

Indemnity Co. of Amer., St. Louis/ 1925 1,192,373 515,975 
924 1,048,784 500,799 

Independence Fire, Phila........ 1925 728,031 604,118 
11924 453,353 400,291 

Iowa Mutual, De Witt.......... {1925 565,313 @ 227,896 
(1924 535,634 215,593 

Lumbermens Mut., Mansfield, O. {1925 1,828,163 £ 736,109 
\1924 1,772,184 g 783,671 

Manufacturers Fire, Phila....... 1925 430,597 376,094 
\1924 351,762 * 304,014 

Mercantile, New York.......... f1925 5,759,109 ' 2,437,880 
f1924 5,280,353 § 2,438,406 

Merchants Fire, Denver......... {1925 1,202,027 = 524,774 
11924 {1.147868 , » 530,312 

Mercury, St. Paul........0.000 1925 1,287,378 970,081 
Michigan F. & M., Detroit...... {1925 2,459,145 966,544 
11994 2,444,103 ‘1,003,844 

Mutual Fire, Marine and Inland, {1925 873,151 537,920 
EM cat anit ccisten wale ne tasers 11924 818,853 418,095 
Nat’l Implement Mut., Owatonna/ 1925 648,450 208,624 
1924 541,894 167,551 

National Mutual, Celina, O...... { 1925 397,599 114,587 
\1924 357,081 132,758 

New Hampshire, Manchester...../1925 12,745,435 5,986,795 
(1924 12,139,693 5,922,584 

New Jersey, Newark............ {1925 3,192,833 1,486,250 
\ 924 3,240,102 1,461,291 

New York State Fire, Albany... . {1925 1,018,782 386,815 
\1924 868,876 383,003 

North Carolina Home, Raleigh... ‘teas 1,608,143 1,029,473 
1924 1,434,161 954,155 

North River, New York......... {1925 16,949,742 5,801,653 
1924 14,907,925 5,240,388 

Northwestern Nat’l, Milwaukee. . {1985 12,136,106 4,485,719 
1924 11,497,858 4,125,00 9 

Old Dominion Fire, Roanoke, Va. {1925 711,409 613,362 
1924 273,328 228,592 

Pacific States Fire, Portland, Ore. {1925 422,848 403,658 
\1924 882,084 405,37 





Penn Mutual Fire, Westchester... . {1925 267,827 41,279 
\1924 249,036 48,647 

Pilot Fire, Greensboro........... {1925 605,367 266,640 
\1924 548,933 246,258 

Queen City Fire, Sioux Falls. .... {1925 199,123 140,907 
\1924 189,809 144,771 

Quincy Mutual, Quincy, Mass.... {tess 1,434,140 960,711 
1924 307,016 926,971 

Retail Merchants Assn., Spring-{1925 99,702 15,594 
oA Sasa eee \1924 114,597 18,985 
Retail Merchants Mut., Minne-{1925 58,095 30,299 
SEE. 2 85 os he caanccedeg wens 1924 47,949 24,289 
Security National, Galveston... ../1925 543,670 471,158 
1924 506,069 475,920 

Southern Mutual, Athens, Ga... - {1925 1,392,958 1,114,238 
\1924 1,310,016 1,030,131 

Sterling Fire, Cobleskill, N. Y.... {1925 149,103 95,356 
1924 31,095 80,223 

St. Paul F. & M., St. Paul......./1925 24,445,589 11,579,879 
(1924 22,495,194 10,546,748 

Texas National Mut., Fort Worth{1925 104,354 30,867 
92 715 29,128 

Texas State Mut. Fire, Dallas... . {1925 237,772 63,784 
1924 248,894 73,085 

Transportation Mut., Phila...... 1925 2,336,112 1,893,125 
(1924 2,332,372 1,876,830 

Union Automobile, Los Angeles... {1925 2,123,196 503,269 
1924 1,222,761 321,505 

Union Mutual Fire, Montpelier... {1925 310,917 95,756 
1924 220,143 78,142 

Union Mut. Fire, Providence... . / 1925 505,491 334,326 
1924 474,293 306,612 

United States Fire, N. Y....... 1925 25,119,697 9,045,267 
(1924 21,779,988 7,762,419 

Vermont Mutual, Montpelier... . . {1925 884,445 383,688 
(1924 872,923 374,081 

Washington County Mut., Wash-/1925 273,261 157,264 
TM, Pile cis cadicauncudewanes \1924 243,205 136,690 
West Bend Limited Mut., betas 201,556 151,276 
Bend 1924 202,054 144,766 
Western Assurance, Toronto..... } 1925 4,750,114 1,635,749 
1924 4,489,823 1,566,600 

Worcester Mut. Fire, Worcester. . {1925 1,695,936 1,249,747 
1924 1,596,390 1,168,531 


GOES TO CHICAGO FOR QUEEN 
H. E. W. Hotchkin Becomes Assistant 
Manager of Western Department 

H. E. W. Hotchkin has been made assistant 
manager of the Western department of the 
Queen at Chicago, to succeed Charles F. 
Thomas. Mr. Thomas has been appointed as- 
sistant manager of the A<tna and the World 
Tire and Marine, both appointments being ef- 
fective the first of March. 

Mr. Hotchkin graduated from Armour In- 
stitute of Technology with a degree in fire 
protection engineering, joining the Continental 
in I910 as inspector for the Western depart- 
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ment, traveling throughout Western Union 
territory. He spent five years in field work, 
part of the time being spent in special agency 
work in Illinois and Ohio, and then entered 
the office of the company’s Western depart- 
ment, where he served as examiner, supervis- 
ing underwriter and agency superintendent. He 
was made assistant secretary of the Continen- 
tai in 1923 and a year later took the same po- 
sition for each of the American Fore compa- 
nies. a 
Insurance Square Club Dinner Successful 

The dinner of the Insurance Square Club 
held at the Hotel McAlpin, New York city, 
last week, was one of the best in the history 
of the association. About 450 guests and mem- 
bers were present. James A. Beha, New York 
State Superintendent of Insurance, was one 
of the speakers. J. Victory Barry, fourth 
vice-president of the Metropolitan Life Insur- 
ance Company, acted as toastmaster. 

Mr. Beha pointed out the place of insurance 
in the world of business to-day, saying that 
if it were not for the protection afforded by 
it, business could not be conducted on its pres- 
ent large scale. He praised the conservation 
work of the fire, life and casualty companies 
to prevent loss. He also quoted figures show- 
ing the vast policy limits of the various classes 
of companies and that the combined assets of 
the companies operating in New York ex- 
ceeded those of all the banks in the State. 


Joins W. M. McCrory Company 

Taswell T. Talley has joined W. M. McCrory 
Company of Jacksonville, Fla., and will super- 
vise the fire and miscellaneous lines of the 
business written by the company on the Florida 
East coast. Mr. Talley is particularly fitted 
for his new position inasmuch as he has been 
in the Florida field for several years and was 
also connected with the local agency business 
in Miami. 
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NEAL BASSETT, President 


ASSETS 
$15,123,531.91 


$5,474,032.20 
$4,175,490.93 


$5,252,813.31 
HEAD OFFICES: NEWARK, N. J. 


Western Department, CHICAGO, ILLINOIS, WAITE BLIVEN, Vice-Pres. and Manager. 


LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 
JOHN KAY, Vice-President A. H. HASSINGER, Secretary 
JANUARY Ist, 1925, STATEMENTS 
FIREMEN’S INSURANCE COMPANY OF NEWARK, Organized 1855. 
LIABILITIES stp 


$8,536,871.80 $3, 

THE a FIRE AND MARINE INSURANCE co., Organized 1853 
$3,213,098 $1, 

MECHANICS. INSURANCE CO. oF F PHILADELPHIA, Organized 1854 


$2,575,12 $60 $1,000,362.98 
NATIONAL. ‘BEN FRANKLIN FIRE INSURANCE Cco., Organized 1866 


$3,751,385.75 $1,000,0 $501,427.56 
PHILADELPHIA. PA. 
DEPARTMENT OFFICES 


General Agents for Southern Territory 


—— i 


WELLS T. BASSETT, Secretary 


NET SURPLUS SURPLUS POLICYHOLDERS 
$3,586,660.11 $6,586,660.11 
$1,260,934.00 $2,250,934.06 


$1,600,362.98 
$1,501,427.56 


PITTSBURGH, PA, 
Pacific Department, SAN FRANCISCO, CAL., W. W. and E. G. POTTER, Managers 


Florida, Loren H. Green, Jacksonville; Maryland, Poor & Alexander, Baltimore; Texas, Cravens, Dargan & Co., Houston 
LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 




















W. A. JOHNSON, Pres. J. A. WALKER, Sec’y and Treas. 


Missouri Insurance Company 
ST. LOUIS, MISSOURI 


CAPITAL FULLY PAID $150,000.00 


Admitted Assets December 31, 1922 $571,985.00 











a good company! 
Great Northern Life 


Insurance Company 


110 S. Dearborn St. Chicago 




















Sr.Lovis; 


L. A. HARRIS 
PRESIDENT 


All kinds of 
Insurance on 


Automobiles 
Capital and Surplus - $1,376,995.89 
Reserves - - - - = 4,538,215.10 
Total Assets - - - 5,915,210.99 








SOUTHERN LIFE AND HEALTH INS. Co, 
‘“‘Oldest and Best’’ 


Has openings for good debit men and business 
producers. 


P. O. BOX 884 BIRMINGHAM, ALA, 








Great American 


Insurance Company 
om No Dork om 


Your 
Company 





INCORPORATED - 1872 Company 


STATEMENT JANUARY 1, 1925 


$12,500.000.00 


RESERVE FOR ALL OTHER LIABILITIES 


21,338,962.19 


ET SURPLUS 


14, 337,235. 32 
48,176.197.5 1 


LOSSES PAID POLICY HOLDERS 


$164,897,335.64 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$26,837,235.32 


Home Office, One Liberty Street, 
New York City 


WESTERN DEPARTMENT 
CG. R. STREET, Vice-President 
W. L. LERCH, Manager 
310 S. Michigan Ave., Chicago, HI. 





PACIFIG DEPARTMENT , 
CLIFFORD CONLY, Manager 
210 Sansome Street, 

San Francisco, California 


BOSTON OFFICE 


ROGERS & HOWES, Managers, 1 Liberty Square, Boston, Mass. 
MARINE DEPARTMENT 
NEW YORK —Wman. H. McGee & Co., General Agents, 11 So.William Street 
SAN FRANCISCO— George L. West, Man: ager, 220 Sansome Street 
GHICAGO— Wm. H. McGee & Go., Gen’! Aéts., Insurance Exchange Bldg. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 
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NEW YORK SURVEYS 

The Insurance Institute of America.—On 
Friday, at the Lawyers’ Club, the stated meet- 
ing of the Board of Governors will be held 
Important matters concerning the elective fel- 
lowships will come before the Board. The 
other matters will be largely of a routine 
nature. 

The Equitable Fire.—A statement that the 
fre in the Equitable building will show slight 
damage to the structure will be considered in 
connection with the very pertinent fact that 
the fire was in a shaft, went to the upper story, 
broke the glass in the skylight and/or pent 
house, and thus found a ready means of escape. 
The destruction on one or two floors, with a 
consequent water damage below, was fairly 
heavy. The fire did prove one important thing, 
namely, the value of the division walls in this 
building. This property, when erected, was 
divided above the second floor into four units; 
the fire in this case was confined to one of the 
units. 


Prizes.— What is the value of prizes as a 
stimulus to good work on the part of the in- 
dividual and the production of new ideas which 
may be of benefit to the community? It al- 
ways appears as though those who offer the 
prizes, done in most cases for advertising pur- 
poses, are securing an amount of return which 
is wholly disproportionate to the expenditure of 
time and thought on the part of the contestant. 
Human nature, however, is such, with its love 
for gambling, that it falls for these things 
and will continite to do so. 

How About the Community?—In connec- 
tion with the proposed increasing of pay of the 
employees of the Insurance Department, or at 
least some of them, the published announcement 
states that the receipts for 1925 show a Io 
per cent increase over the previous year. One 
cannot help but wonder how long the com- 
miinity proposes to pay at least twice, and in 
many cases very much more, what a certain 
service is costing. The amounts collected now 
go way beyond that needed for the support of 
and have reached 
the peint where they are used as sources of 


the supervising departments 





the State. In time the community 
will decide that this is not a proper method of 


taxing them. 


income by 


BOSTON AND VICINITY 


Boston Premiums.—oston premium re- 
turns, classified according to agencies, the fig- 
ures being based upon the company returns 
for the last half of 1925 as filed with the Bos- 
ton Protective Department, show the “big 
ten” so far as Boston fire business is con- 
cerned, as follows: John C. Paige & Co., 
Gilmour, Rothery & Co., $364,538; 
R. A. Boit & Co., $277,602; Field & Cowles, 
$241,423: Dewick & Flanders, $221,728; Kaler, 
Carney Liffler & Co., $215,186; R. S. Hoffman 
& Co., $172,094; OBrion, Russell & Co., $169,- 
385: viens Brewer & Co., $155,662; Hinckley 
& Woods, $148,002. 


$376,800 ; 


Brokers Ass’n Growing.—New members 
admitted to the Insurance Brokers Association 
of Massachusetts at its last council meeting 
totaled thirty-nine. 


F. R. Whitcomb Honored.— Frederick Rus- 
sell Whitcomb, manager of the marine depart- 
ment at Hinckley & Woods, was presented 
with a gold watch and chain last week in rec- 
ognition of twenty years’ faithful service with 
the firm. 


Agency Gets Several Companies.— Moore, 
Bettencourt & Co., the newly established Bos- 
ton general agency, announces its appointment 
as agents for the Standard, Richmond and 
Presidential fire insurance companies and as 
agents for the General Accident, Fire and Life 
Assurance Corporation, Ltd. 


New Exchange Members.—Seth H. Ash- 
ton of the National Fire, H. T. Case of the 
Boston, Albert F. Stevens of the Capital, 
Philip M. Wilbert of the General Fire and 
Robert B. Moffette of the North British and 
Mercantile have been elected to active mem- 
bership in the New England Insurance Ex- 
change. Those elected to honorary member- 
ship are P. G. W. Anderson, C. J. Bauerle, 
Jr., Walter S. Comstock, F. R. Kugler, Wil- 
liam Levis and H. H. Worthington. 


Underwriting Results in 1925 


Below are presenting the underwriting income earned 
and the net profit or loss from underwriting in 1925, of a 
number of fire insurance companies which earned $1,000,- 
000 or more of underwriting income last year. 





Under- Under- 
Name and Location of Co. writing writing 

Income Profit (+) 

Earned or Loss (—) 
Aetna, Hartford. .....<.06 ccs 25,009,718 —1,063,551I 
American, Newark.......... 11,903,889 —860,816 
American Alliance, N. Y.... 1,506,2¢ 36 +258,411 
American Auto., St. Louis... 9,659,852 +181,399 
American Central, St. Louis. . 4 "792 2,420 —344,871 
Bankers & Shippers, N. Y... Se 31: 3,907 —215,797 
Bostom, Hostet....<.<sseses 6,601,836 —125,919 
Buffalo, Buffalo............ 1 "352 336 —198,380 
Columbia, Jersey City...... 1,017,072 +20,029 
Eagle Fire, Newark......... 1,407,286 —299,410 
Firemans Fund, San Fran... 18,015,914 —423,057 
Globe & Rutgers, N. Y...... 28,064,484 —1,962,330 
Great American, N. Y...... 18,709,188 —123,756 
Hanover Fire, N. Y......... 4,596,521 —178,514 
Home F, & M., San Fran. 2,089,272 +26,575 
Imperial Assurance, N. Y.... 1,075,580 +9,790 
Merchants Fire Assur., N. Y. 3,643,726 —35,610 
Northetts IN. Miiccicscscewes 1,955,476 —216,806 
Ohio Farmers, Le Roy...... 2,908,819 —149,524 
Old Colony Boston Pe heer ere 1,905,720 +44,705 
Pacific Fire, N. Y.......... 3 +8,197 
Phoenix Assurance, London. . +60,970 
Prov. W: x aii Prov..... —16,735 
Chmett TRY oes ek avntne anes : +26,414 
Republic a Texas, Dallas... 16, +214,215 
Royal, Liverpool.......... 5s +72,049 
St. Paul F. & M., St. Paul... 12 +-180,679 
Security, New Haven....... 5,446 —379,750 
United Firemens, Phila... ... 1,057, +65,001 
Westchester Fire, N Y...... 7,794,086 527,324 


National Fire’s Figures for 1925 

The National Fire of Hartford reports as- 
sets of $38,202,777, as of December 31, 1925, 
with a surplus to policyholders of $15,129,173, 
including $3,000,000 capital. The assets in- 
creased nearly $2,200,000, and the surplus over 
$1,200,000. Net premiums written increased 
$1,300,000 to $19,214,638, and losses paid 
amounted to $10,400,804, including adjustment 
expenses, an increase of $800,000. 





Ogden & Fay Appointed 
gden & Fay of 85 Maiden Lane, N. Y., 
were appointed metropolitan district managers 
for the Insurance Company of the State of 
Pennsylvania of Philadelphia for fire and al- 
lied lines. 


Arranging Film Dates 


The Glens Falls Insurance Company, Glens 
Falls, New York, is arranging dates with its 
agents for showing of the film “Arson,” which 
was produced under the company’s direction. 


—Ricumonp, Va., February 22.—A bill has been 
introduced in the Virginia Legislature prohibiting the 
sale of fireworks in the State. It follows closely the 
provisions of a similar ordinance passed several years 
ago by the Richmond city cquncil. 
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_ Employers Indemnity Corporation 


Kansas City, Mo. 
E. G. TRIMBLE, President 


FINANCIAL STATEMENT—DECEMBER, 31, 1925 








ASSETS 
Real Estate—Market Value...........................-2... $163,643 .77 
Real Estate Mortgage Loans.........0.00.0.000. 000 cece cece ee, 724,462.00 
TE 150,000.00 
Bonds and Stocks—Market Value........................... 842,510.54 
Cash in Banks and Office.................0.000 0.00000 eee ee 543,701 .41 
Premiums in Course of Collection Less Than 90 Days Due..... 710,392.03 
Accrued Interest... 0.0... cece ccc ccc cece ee ccnee 21,133 .94 
TOTAL ASSETS... .......0 0. cic c ccc cece cen ccaces $3,155,843.69 
LIABILITIES 
Special Reserve for Workmen’s Compensation and 
Liability Losses as Required by Law (Schedule 
Ds iets waa cenehsceeuesokeeriedteenees $768,005 . 27 
Reserve for Other Losses..................044. 157,965.45 
Total Loss Reserve......... 0.0... cc ce cece cee nec ec eeeeeues $925,970.72 
Reserve for Unexpired Premiums.....................0..4.. 986,694 .39 
Special Reserve for Non-Cancelable Accident Health Policies. . . 8,560.30 
Accrued Commissions. ......... 0.0... ccc cece ccc e ce eeeeee. 132,889.88 
Unpaid Bills and Accounts..........0000 00000000 cece ee eeee 9,000.00 
Reserve for Taxes............. ccc cece cece ccc ceecuceeceucs 50,000.00 
TOTAL RESERVES & LIABILITIES................ $2,109,115.29 
Capital Stock... 0... ccc ccc ccc cscaceecus $700,000 . 00 
Surplus Over All Liabilities... .....0.00000000.. 346,728 .40 
Surplus to Policy-Holders...........0..0.00. 00.00 cee ee eee 1,046.728 .40 
OPO. occ etc desccsesaesseupnuswrtsvnasonena’ $3,155,843.69 
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CASUALTY, SURETY AND MISCELLANEOUS 























THE 
OBSERVATION POST 








OULD the attitude of a certain official 

toward the proposal of his name in con- 
nection with a vacancy now existing be directly 
traceable to the shadow of National and State 
events? The whys and wherefores will be 
clearly seen when summer ends and the leaves 
begin to fall. Were The Observation Post in 
the situation of the “certain” individual, it 
would be inclined to the present temptation; 
but he will probably postpone definite action. 
Furthermore, a Southern gentleman yet re- 


mains to play a part. 


HANDSOME souvenir booklet and pro- 
gram has just been issued by the Health 
and Accident Underwriters Conference as an 
aid to the celebration of its silver jubilee. The 
anniversary convention will be held at the 
Book-Cadillac hotel, Detroit, on March 2 and 
3. The program booklet contains a brief his- 
tory of the Conference together with articles 
dealing with its achievements. 
HE United States Fidelity and Guaranty 
Company, Baltimore, has sent out the first 
of a new series of advertising posters for the 
use of its agents. The poster is entitled 
“They Gambled—and Lost,” and shows a pair 
of dice adjoining the following text: ‘“Gam- 
bling on the honesty of their employees last 
year, employers lost $200,000,c00. Real pro- 
tection against such losses can be obtained 
with fidelity insurance.” 
T is reported that Vera, Countess of Cath- 
cart has been admitted to this country un- 
der bond pending the result of a hearing on 
the deportation order issued against her. Some 
persons may consider that an advertisement 
for the bonding business. 
5 lage secretary and treasurer of the National 
| Jnder- 
soon 


3ureau of Casualty and Surety 
writers, G. I. Michelbacher, who will 
take up his duties as vice-president of the new 
Great American Indemnity, delivered a lecture 
on public liability and property damage insur- 
ance before the Insurance Institute of Toronto 
last week. Speaking of the development of the 
business, Mr. Michelbacher “Miscel- 
laneous public liability and property damage 
insurance great future in prospect. 
Growth will bring further extensions of cover- 
age, new practices and greater refinement of 
tating methods.” 


said: 


has a 








TAXATION OF INSURANCE 

R. lloward Bland, president of tlhe 
United States Fidelity & Guaranty Com- 
pany of Baltimore, has proved himself 
a worthy 
sor to his father, 
the late John R. 
Bland, in develop- 
financial 


SUCCES- 


ing the 


affairs and field 
production of that 
organisation and 


in working for the 


betterment of in- 





surance as awhole. 
With respect to the burden of taxation 
now laid on insurance companies, Mr. 
Bland says: 

“They say that nothing in life is cer- 
tain but death and taxes. No ian with 
common sense holds a brief against the 
economic necessity of just taxation, but 
certainly no other business is so dis- 
criminated against or attacked for rev- 
enue from so many sources as insurance. 

“The United States Chamber of Com- 
merce has reported that insurance com- 
panies paid in taxes to the various States 
the huge sums of $52,522,475.24 in 1922, 
and $50,248,527.35 in 1923. 
and many fublic individuals, have come 
to look upon us as legitimate prey. 

“The public must be educated io know 
that the ultimate burden is borne by itt. 
Managers and agents of every company 
are in a_ position to really influence 
public opinion; with their co-operation, 
relief will come eventually, or at least 
legislators will refrain from adding to 
the burden. Vill YOU not see or write 
your representative in the State Legts- 


Legislatures, 


lature ?” 











Separate Pacific Coast Offices 
SAN The Pacific 
departments of the Norwich Union Indemnity 
and the Phoenix Indemnity, which have been 
operated under joint management, will be sena- 


Francisco, Cau., Feb. 18. 


rated March 3. 


HELD INSOLVENT 


Insurance Superintendent Gets Order 
to Liquidate New York Mutual 
Casualty 


CHARGES OF MISMANAGEMENT 


Purchase of Garages Responsible for Com- 
pany’s Difficulties—Wrote Taxicab 
Bonds 

Insurance Superintendent James A. Beha of 
New York has been granted an order to liqui- 
date the New York Mutual Casualty Insurance 
Corporation, a carrier writing taxicab bonds, 
on the ground of insolvency. The opinion of 
Justice Proskauer, who granted the order in 
the Supreme Court, evidences severe criticism 
of the company’s management, and, discussing 
investments made in garages, says: 

This company’s “capital investments” at the 
date of the last examination, August 31, 1925, 
consisted of guaranteed mortgages on real estate 
amounting to $148500. and United States 
Treasury notes and Liberty Loan Bonds 
amounting to $10,605. The total admitted as- 
sets of the company on the above date were 
$243,159.27. At no time has the company pos- 
sessed sufficient “capital assets” to permit of 
real estate investments. 


‘ 


In order to purchase garage properties, the 
president of the company, Max J. Scharf, dis- 
nosed of all of the company’s investments with 
the exception of the mortgage of $15,000. The 
sale of these securities was not authorized by 
the board of directors and it was evidently done 
without proper authorization. The purchase 
of these properties was irregular as well as il- 
legal. The amount set forth in the foregoing 
financial statement has been taken from the 
canceled checks, apparently drawn in payment 
on account of the purchase prices. 

The impairment in the company’s reserve 
as shown in the foregoing financial statement 
is $264,432.46. The amount which may be sal- 
vaged from the real estate is problematical and 
if the properties can be sold for their book 
value there would still exist a heavy deficit. 
The purchase of these properties will have to 
be thoroughly investigated and steps taken to 
recover from the officers and directors of the 
company and the officers and directors of the 
Nymco Underwriting Corporation funds that 
have been illegally spent and funds misappro- 
priated. 

Commenting on the organization of a stock 
corporation to act as general agent for the 
New York Mutual Casualty, the opinion said 





Desk Room and 
Private Offices 
Furnished to 
Brokers and 
Agents 


TO BROKERS 
We are Specialists in Accident and Health Insurance for Women 


THE MEACHAM AGENCY, Inc. 


Managers, Times Square Branch, Accident and Health Dept. 
INDEPENDENCE INDEMNITY COMPANY 
Times Building, Broadway and 42nd St., New York City 
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that the Nymco Underwriting Corporation was 
to get 20 per cent commission on all premiums 


written by the company. Continuing, the 
opinion states: 
As of the date of this examination the 


records of the insurance company show a bal- 
ance of $34,240.70 due from the agency. The 
cash in bank to the credit of the agency Feb- 
ruary & 1926, was $6,641.34. The agency has 
collected approximately all of the premium 
due the company. The difference between the 
cash balance and the balance due the company, 
amounting to $27,599.63, has been illegally dis- 
bursed by the officers of the agency. 

It is recommended that the officers and di- 
rectors of the Nymco Underwriting Corpora- 
tion be held to account for the funds of the 
insurance company which have been illegally 
spent. 


CHESTER M. CLOUD APPOINTED 
Gets Maryland Casualty and London and 
Scottish Assurance 
Chester M. Cloud has been appointed as 
borough agent in Manhattan, New York, for the 
Maryland Casualty Company, and has also re- 
ceived an appointment by the London and Scot- 
tish Assurance Corporation as agent for all 
fire lines in the New York metropolitan district. 
With these two companies added to those it 
represents, the Cloud agency has facilities for 
writing all classes of business except life and 
surety. The Cloud agency now represents the 
automobile department of the Home Insurance 
Company, the Maryland Casualty Company, 
the Harmonia Fire and the London and Scot- 

tish of the Northern of London group. 

Mr. Cloud has had plenty of experience in 
casualty lines. From 1910 to 1917 he was resi- 
dent manager of the New York city casualty 
department of the Fidelity and Deposit Com- 
pany, which he left to enter the agency busi- 
ness. Confining his attention to the automobile 
insurance business he built up the largest one- 
line agency in the country. 

The agency launched out into the fire busi- 
ness last April, taking the New York metro- 
politan agency of the Harmonia. Oscar Pary- 
lertner will be in charge of the fire department 
of the agency and C. L. Hunter will have 
charge of the casualty department. 


Premium Income Leaflet of National 
Safety Council 

“Conserving Premium Income” is the title 
of a leaflet being sent by the National Safety 
Council to insurance companies whose attention 
is called to the country-wide educational cam- 


s conducting to reduce 


paign that organization 
accidents on the streets, at home and through- 
out industrial workshops, plants and factories. 

Insurance companies that are supporting the 
National Safety Council can get the numerous 
publications of that institution and use them 
in their safety recommendations. 

Membership 
surance companies, 
policies for two or more companies, and to 
special agencies and branch offices when the 


home office of the company is a member. 


is open to all classes of in- 


agencies writing 


general 





BAIL BONDS 


Replies to Questionnaire Indicate 
Value of Service When Properly 
Used 


W. A. THOMPSON’S FINDINGS 


Present Agitation Followed Article in Cas- 
ualty and Surety Monthly Bulletin 
of The Insurance Year Book 
Replies to his questionnaire regarding bail 
by William A. 
vice-president of the National 
The consensus of opinion 
should 


bonds have been received 
Thompson, 
Surety Company. 
seems to be that surety companies 
write bail bonds but should 


second offenders and those accused of 


refuse them to 
crimes 
of violence. 

It is noteworthy that all the recent agitation 
for reform in the writing of bail bonds fol- 
lowed the publication on January 15 of an ar- 
ticle entitled “Bail Bonding’ in the Casualty 
and Surety Monthly Bulletin which is a part 
of The Insurance Year Book Service of The 
Spectator Company. That article contained an 
exclusive statement by District Attorney Fer- 
dinand Pecora of New York and presented the 
1924-1925 record of the New York Bail Bureau. 
In addition, a thorough and detailed discussion 
of bail evils and the possible remedy was in- 
cluded. The publication of the article was fol- 
lowed by hearings before Insurance Superin- 
tendent Beha of New York; by statements from 
Vice-President Willcox of the American 
Vice-President Thompson’s ques- 
tionnaire, and by similar moves on the part of 


Surety; by 


surety executives and public officials. 

Those who replied to the Thompson ques- 
tionnaire included District Attorney Joab H. 
Banton, Chief City Magistrate William Mc- 
Adoo, United States Attorney William A. De- 
Groot of the Eastern District of New York, 
General Sessions Judges Charles C. Nott, Jr., 
and Otto A. Louis B. 
Brodsky, John S. Sumner, 

Society for the Suppression of Vice; E. H. 
Cass, General Secretary of the Prison Asso- 
ciation of New York, and Robert Appleton, 
Chairman of the Prison Committee of the As 
sociation of Grand Jurors of New York County. 


Rosalsky, Magistrate 


Secretary of the 


The general tenor of the replies received in 
dicated that hail bonds. issued with discretion 


and in conformity with sound underwriting 
practices, filled a real need and served a use- 
ful purpose. An interesting view of the situa- 


tion is taken in the statement sent in by Chief 
City Magistrate William McAdoo, who wrote: 


If I were the president of a bonding company 
and it were left to me to act on my own judg- 
ment I would not allow the company to go 
hond for any person charged with a felony 
who had a police record, even if it only in- 
cluded arrests without conviction. I would 
under no circumstances give company bonds for 
persons charged with gun hold-ups, highway 
robbery, burglary, felonious assault with a 
deadly weapon, and above all, under no cir- 
cumstances hail any one charged with jostling 
or larceny from the person; very sparingly, if 
at all, in the case of a woman charged with 
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prostitutional offenses or shop-lifting, and, of 
course, for no woman charged with the latte 
offense who had a police record. Station house 
bonds for misdemeanors such as simple as. 
saults, disorderly conduct, and the like, might 
be allowed where the persons had no previoys 
police records. ; 


BANKERS INDEMNITY ORGANIZED 
New Company Has $500,000 Capital ang 
$1,000,000 Surplus 


The Bankers Indemnity Insurance Com. 
pany of Newark, N. J., has been organized 
with a capital of $500,000 and a surplus of 


$1,000,000 to write general casualty lines with 
particular attention to automobile liability and 
property damage risks. The 100,000 shares 0; 
stock, par value $5, have all been sold at $1: 
per share and the company is ready to hese 
operations. 

Launching of the Bankers Indemnity is under 
Wilkens as vice- 
Mr. Wilkens 


was formerly connected with the Globe In- 


the direction of Frederick F. 


president and general manager. 


demnity and is a casualty executive of ability 
and experience. Other officers of the Bankers 
Indemnity are John H. Conover, president: 
Frank V. Kelly, vice-president and treasurer: 
Alfred D. Way, and Charles H, 
Pilgrim, counsel. 

The following are directors of the new com- 
pany: John E. Ackerman, Francis L. Bittles, 
John H. Conover, Alfred De Cozen, M. Munn 
Dodd, Frank V. Kelly, August C. Linde, Oscar 
H. Merz, Thorold W. Pell, Charles H. Pilgrim, 
Jacob L. Schwarz, Joseph H. Senior, B. J. 
Van Ingen, Alfred D. Way, and George V. §. 
Williams. 


secretary, 


United States Casualty Election and 
Promotions 

James J. Meador, secretary of the United 
States Casualty Company, was promoted to 
the position of second vice-president and gen- 
eral manager, at the meeting of the company’s 
hoard of trustees held last week. Donaldson 
St. C. Moorhead, first assistant secretary, was 
advanced to secretary. Edson S. Lott was 
re-elected president, and D. G. Luckett, first 
vice-president. Hon. William H. Hotchkiss, 
former New York State Superintendent of In- 
surance, was chosen a member of the execu- 
tive committee. 

Mr. Meador has been with the United States 
Casualty for twenty-five years. Starting as 
a bookkeeper he later was made auditor, then 
assistant secretary and, in 1924, secretary. Mr. 
Moorhead IQI4 as 
assistant manager of its metropolitan depart- 
His next 
advance was to second assistant assistant secre- 


joined the company in 


ment, soon after becoming manager. 


tary and manager of the personal accident de- 
partment and in 1924 he became first assistant 
secretary. 
William J. Cayo’s Change 

William J. Cayo, for several years mast 
Field & Cowles of 
has become associated with the L. W. King- 
man will be in 


associated with Soston, 
where he 
charge of that agency’s casualty department. 


Company there, 
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AUTO FATALITIES 


Increase Of 17.8 3 Per Cent Between 
1922 and 1923 


SOME IMPROVEMENT SHOWN 





From 1923 to 1924 the Increase Was 
Only 3 Per Cent—Meeting On 

Wasuincton, D. C., February 23.—The 
work of the National Conference on Street 
and Highway Safety is beginning to bear fruit, 
it is asserted in the report of the committee 
on statistics, which avill be submitted at the 
meeting now on; 27 cities reporting a 
decline in the number of automobile fatalities 
last year, as compared with 1924 and three 
cities showing no change, out of a total of 78 
communities from which figures have been re- 


ceived. 

The automobile is the outstanding problem 
of the situation, the committee finds, every 
other type of traffic accident showing a de- 
creased number of fatalities. The committee 
says: 

Some light on this question is shed by a 
comparison of the trend over a period of years. 
For example, computations indicate an increase 
of 17.8 per cent in the total number of traffic 
fatalities between 1922 and 1923 and an in 
crease of 3 per cent between 1923 and 1924, 
This decline in the rate of increase offers some 
hope for more nearly stationary record in 
1925 and an actual downward turn in the 
future. 

As the motor vehicle looms up more and 
more significantly in the problem, the trend 
of fatalities in automobile accidents becomes 
also of increasing significance. We find that 
the number of fatalities charged against auto- 
mobile operation by the Department of Com- 
merce has increased steadily since 1917. The 
rate of increase in each successive year over 
the next preceding vear was as follows: 1918 
over 1917, 4 per cent; I9ITQ over 10918, 3.0 
per cent; 1920 over IQIQ, 12.7 per cent; IQ2T 
over 1020, TT.7 per cent; 1922 over 1921, 10.6 
per cent; 1923 Over 1922, 20.3 per cent; 1924 
over 1923, 6.8 per cent. 

While it is early to draw cringe conclusions, 
we point to the declining rate of increase in 

fatal accidents as an indic Brn that the cumu+ 
thie efforts of individuals and of organiza- 
tions toward greater safety of traffic on our 
streets and highways are beginning to bear 
truit. 


Massachusetts Bonding Had Successful 
Year 

The Massachusetts Bonding and Insurance 
Company had the most successful year in its 
history. In 1925 the net premiums increased 
$536,726 and the company had an underwrit- 
ing profit of $272,217 and an investment profit 
of $606,232. The admitted assets increased by 
$1,364,868 to a total of $10,443,739. Capital of 
the Massachusetts Bonding was increased to 
$2,000,000 from $1,500,0co and the surplus to 
policyholders is now $4,020,043. During the 
past month the stockholders voted to increase 
the capital to $3,000,000, the new stock to be 
sold at twice par, thus adding $1,000,000 to 
surplus. When this transaction is completed, 


the company will have assets of over $12,- 
000,000. 

















A clean record of progress for 
18 years and striving at all times 
to serve the Business and Pro- 
fessional Man’s and Woman’s 
Health and Accident Insurance 
needs,---even better than we 


have served them in the past.--- 


To insurance men who are in- 
terested in representing us, we 
have an interesting plan to 
offer. A post card from you 
will receive our prompt atten- 


tion. 


|nter- ‘State Business Mews Accident Association 


FIRST ‘ORGANIZATION 7 4 @ Dh / _ OF ITS KIND_ IN AMERICA 
BROWN HOTEL BLDG. (s>) DES MOINES, IOWA 





ERNEST W. BROWN, Secy.—Treas. 
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Casualty Insurance and Surety Bonds 
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Home Office Buildings on 


We invite you to send to our House of 
Insurances your ideas about 
developing new coverages 


Maryland Casualty Company 


‘Baltimore 


New Accounts develop very rapidly with us 





































“OUT OF THE ORDINARY” 


Writing Surety Bonds for Your 
Clients, Poor or Rich, is Our Busi- 
ness. In Considering Moral Haz- 
ard, Together With the Merits of 
Any Case—and in Accepting 
Other Than Quickly-Convertible 
Collateral—This Company Offers 
a New and Exceedingly Liberal 
Underwriting Policy 


THE EQUITABLE SURETY 
COMPANY 


HAROLD R. CRONIN, President 
HAROLD SPIELBERG, Vice-Pres. and Gen. Mgr. 


130 William St. New York City 














FIVE YEARS YOUNG 


Kansas’ Strongest 
Life Insurance Company 





a; Capital....... $275,000 
yy 
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FSI hak is 
jo Ne Se 5 , Surplus...... $460,000 
aa : 
ge | Sea Ted 
aang) a 
ee ual an RP sy SALESMEN WANTED 
gag | aT 
be CHIR | To sell something new in 
gd ieaamney go i 
at life insurance in Minne- 
i" ne sota, Iowa, Nebraska, Mis- 
eles Mul : 7: 
cee  souri, Kansas, Arkansas, 


Our New Home Office . ‘ 1.) ER 
“Built Without Using a Oklahoma and Texas. 


Dollar of Policyholders’ 
Money.’’ 


National Reserve Life Ins. Co. 


GEO. GODFREY MOORE, President 
Topeka, Kansas 
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CALLS FOR MEETING 


New York Superintendent to Act on 
Surety and Fidelity Acquisition 
Cost 


SESSION ON TO-DAY 











Discussion Will Involve Agency Appoint- 
ments and Overhead Expense on Field 
Production 
James A. Beha, Superintendent of Insurance 
for New York, has called a meeting of surety 
company executives, to be held at the Hotel 
Astor, New York city, this morning to con- 
sider the application of the acquisition cost 
rules to surety and fidelity writings. This is 
in furtherance of his idea to solve the prob- 
lems coming up in connection with the field pro- 
duction end of the business. It will be re- 
called that a questionnaire on the subject was 
sent out by Mr. Beha some time ago.. In the 
notice of the meeting which was sent to the 
companies, the New York Superintendent says 

in part: 

About three years ago the rules governing 
acquisition and field supervision cost for cas- 
ualty companies were adopted. All companies 
doing business in the State of New York are 
now pledged to support the rules and through- 
out the country business has been stabilized by 
means of a plan, the chief characteristics of 
which are uniform commission rates by grades 
of producers, applicable throughout the coun- 
try, coupled with the limitation of number of 
agents. 

The rules as they stand today do not apply 
to some lines which are included in the cas- 
ualty group, viz., fidelity, surety, accident and 
health. My attention has been drawn to the 
expensive business getting methods in these 
lines. It has been demonstrated not only by 
complaints but by replies to the questionnaire 
relating to fidelity and surety business which 
was issted by this department that the situation 
is such that effective means must be undertaken 
to remedy it. 


Charles H. Boyer Drops Suit 

It is understood that Charles H. Boyer, vice- 
president and general manager of the United 
States National Life & Casualty, has made a 
settlement and has discontinued a suit instituted 
by him against A. M. Johnson, chairman of 
the board of the National Life of U. S. A., as 
a result of the merger of the Washington Life 
and Accident, U. S. National Life and Casu- 
alty and Fidelity Life and Accident into the 
new Washington-Fidelity National Insurance 
Company. Details of the merger were set 
forth in Tue Spectator for February 18. 


United States Fidelity and Guaranty 
Agents Meet in Buffalo 

An agency convention of the United States 
Fidelity and Guaranty Company’s agents in 
the Buffalo, New York, territory, William H. 
Kennedy, manager, was held at Buffalo, N. Y., 
recently, 

The meeting was addressed by Philip F. Lee, 
associate field director, and was devoted to 
technical discussion on the development of 
Various lines. 








American Guarantee Organizing in 
Illinois 

The American Guarantee Company of IIli- 
nois is being organized by Arthur C. Arnold, 
surety manager at the Chicago office of the Con- 
tinental Casualty, to guarantee the payment of 
notes secured by mortgage. 

The new company will have a surplus of 
$250,000 and a capital of $1,000,000 and the 
charter of the organization will be sufficiently 
broad in scope to permit the writing of general 
casualty and surety lines. 

Will Incorporate Reciprocal Underwriting 
Company As Attorney-in-Fact 
Application for a charter for a corporation 
to be known as the Reciprocal Underwriting 
Company will be made in Pennsylvania on 
March 12. The Reciprocal Underwriting 
Company will act as attorney-in-fact for the 
xchange of the Keystone Automobile Club 
and will manager its business. Incorporators 
are: J. Borton Weeks, president of the Key- 
stone Automobile Club; William A. McCrea, 
general manager of the Exchange; and Harold 

B. Beitler. 





Utah Commission May Adopt Its Own 
Rating System 

Satt Lake City, Uran., February 19.—If 
the National Council on Compensation Insur- 
ance cannot intelligently modify the Utah rates 
the Industrial Commission will have to adopt 
a system of debits and credits of its own that 
will determine the experience, according to a 
statement credited to Chairman McShane of 
the Commission in commenting on the Coun- 
cil’s statement that instead of decreasing the 
rates 1.7 per cent there should have been an 
increase of I9 per cent. 





INCREASES CAPITAL 


Commercial Casualty Adds $500,000 








FIGURE NOW $2,500,000 





50,000 Shares of Stock, Par $10, to Be 
Sold at $20 


The Commercial Casualty Insurance Com- 
pany of Newark is to increase its capital stock 
$500,000, thus bringing it from $2,000,000 to 
$2,500,000, according to the decision of its 
directors at a meeting last week. The action 
does not have to wait the approval of the 
stockholders inasmuch as they authorized the 
directors to increase the capital from $1,000,- 
000 to $2,500,000 two years ago, as they saw 
fit. 

The company will issue 50,000 shares of 
additional stock, par value $10, to be sold to 
stockholders at $20 per share, thus adding 
$500,000 to the surplus. The new shares will 
be sold to stockholders of record of April 1, 
at the rate of one share for each four shares 
of old stock held. Payments are to be made 
as follows: 30 per cent on or before June 1, 
and 70 per cent on or before September 1. 
Outstanding stock is quoted at $78 bid and 
$80 asked. 

Ten years ago the company’s capital stock 
amounted to $500,000. Increases were to $600,- 
000 in 1919, $750,000 in 1921, $1,000,000 in 
1922, to $1,500,000 in 1924, and $2,000,000 in 
1925. New stock issues were generally sold 
at twice par, but the company has, in addition, 
earned surplus, so that the net surplus as of 
last December 31, was $4,000,000. The stock 
has been paying dividends since 1914; in 1923 
and 1924 at the rate of 16 per cent. 





Casual Casualty Comments 








George R. Culver has been made manager 
of the burglary department at the New York 
office of the Maryland Casualty. Harry 
McGuire becomes assistant manager, and Julius 
Laguette goes from the Naional Bureau of 
Casualty and Surety Underwriters to join the 
special risk department. 

Harry D. Cooke, of the Philadelphia office 
of the Globe Indemnity, is the new check alter- 
ation and forgery department manager for the 
Wagner-Taylor Agency in that city. 

W. W. Berry, manager of the Philadelphia 
branch office of the Globe Indemnity, has been 
made secretary of the Insurance Society of 
Philadelphia, to succeed James H. Bartlett, 
agent there for the Preferred Accident, who 
resigned: because of the press of other busi- 
ness. 

A. C. Barber, manager of the Portland, 
Ore.. Insurance Exchange, has resigned to be 
agency manager for the Oregon Automobile 
Insurance Company, which was formerly the 
Oregon Automobile Indemnity Exchange of 
Portland. The company went on the stock 


29 


basis this year. Mr. Barber is a former Insur- 
ance Commissioner of Oregon. 

F. P. Small, president of the American 
Express Company, has been elected a trustee 
of the American Surety Company. 


Frank E. Law, actuary and statistician of 
the National Surety Company, delivered the 
third lecture on “statistics” before the class in 
suretyship, which was given at the New York 
Board of Fire Underwriters last week. 


William J. Jones, superintendent of the 
New York burglary department of the United 
States Fidelity and Guaranty, has been made 
major on the staff of the commanding general 
of the forty-fourth division of the National 
Guard. This troops from 
New York and New Jersey. 


division includes 


C. Victor Dennis has been appointed to 
assist Joseph R. Wilson in the Development 
Division of the Maryland Casvalty Company, 
and Lincoln H. Lippincott has been appointed 
superintendent of the company’s training school 
to succeed Joseph N. Hulse, who has resigned 
to go to California. 
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What Do You Sell? 


Service, Company, or Policy lj 


—which ? 


All three are important, of course. But to 
our mind the policy is especially so. If you 
agree that the actual contract itself is deserving 
of careful attention and comparison on the 
part of the agent, we invite you to consider 
seriously the United Life policy, ‘‘A Policy 
You Can Sell.’ 


Ap meterat Baath... os. niccicices 85,000 
Any accidental death..... ...cceee 10,000 
Certain accidental deaths... ...... 16,000 


Accident Benefits $50 per WEEK. 
Also Disability Income, Watver of 
Premiums, etc. 





ALL IN ONE POLICY 








If there is an opportunity open in your town, 
our Vice-President, Mr. Eugene E. Reed, will 
tell you all about it. Writehim direct—and 
directly. 


UNITED LIFE 


AND ACCIDENT INSURANCE COMPANY 
New Hampshire 


[| Inquire! lj 


Concord 











ONE HUNDRED AND FIFTY 
YEARS AGO 


THE DECLARATION OF INDE- 
PENDENCE and the Signature of JOHN 
HANCOCK inscribed on that Momentous 
Day—July 4, 1776—will live through the 
ages. 





Any American, or anyone interested in 
America, can get a faithful facsimile copy 
of the Declaration—which contains the 

















famous John Hancock signature and those 
F of Fifty-Five other Immortal Americans 
i 1 . . . . 
Icey, who took their lives in their hands and 
i) pledged their fortunes to the Independence 
[ay of the Colonies. 
ke Write for a copy to the John Hancock 
fa ; 
ey, Mutual Life Insurance Company, Inquiry 
aN Bureau, 197 Clarendon St., Boston, Mass. 
Par ; : 
iy A splendid reminder of early struggles, to 
Pt) be framed and placed where all may behold 
“yd it. 
ik AN 
req 
les A Strong 
ROA yi ompany y 
ny ver Sixty } ; 
| Years in Busi- We. a CL 
ye ness. Liberal 
May} as) to §©6Con- Lire INSURANCE COMPANY 
Ks tract, Safe OF BosTom MASSACHUSETTS 
eal and ni Pe in 
KANG every, Way. 
ee ES 
RE ESS ROO es SO GCI EDL CPL ES 








































PUBLIC LIFE 
INSURANCE 
COMPANY 


HOME OFFICE 
CHICAGO 
ILLINOIS 


EDWARD H. BURKE 


PRESIDENT and GEN. MGR. 

















‘The Lamar Life 


~ INSURANCE COMPANY 
Jackson, Miss. 


Financial Statement at close of Business, Dec. 31, 1925 


ASSETS 
ar Mortgage Loans ies. ie 3 oso sissy cise 5% stiecsin.e ge pisea cies ape $1,681,734 .03 
U , County and Municip: UbBondst ate eM o ralaea ees 202,615.01 
Loans to Policyholders secured by Reserve................. 656,188 .53 
Loans Secured by Stocks and Bonds................. ate 73,761.70 
Real Hstateowned by Company << i iiacso sis nese b sakes 711,924.95 
MS RIAN HARE CR MORTEM SDs 57 5 0h 015.5 tale aro eis a w Grol Ori 0 hick nce wi Kew e Reg Sia eo 101,024 .04 
PPERIMARIIR IN GIBES v9, 5 col 555 So51658-6 o) WS lone le alee 6 SNOW w Sue sow os wane elelees £1,859 .53 


Interest and Rents due and accrued 39,985.22 
Net deferred and uncollected premiums ; (secured by legal re- 
OEE) iiss cools otc eclsi'e olelarbty ins 'elldun' 


All other Assets................ 


204,634 .95 
23,811.91 


: $3,827,539. 87 
27,394 .66 


Gross Assets... 
Less Assets not admitted. 


Total Admitted Assets..... ; $3,800,145 21 


LIABILITIES 
— 
Legal Reserve on all outstanding Policies...................$3,459,302 .93 
Reserve for Death Losses incurred (Proofs not yet received). . 11,533 .82 
meee rve for Premiums and Interest Paid in advance......... af 554.20 
Reserve for Taxe ~ ae ee ee fae ,900 .00 
Ramses for foie Liat jilities tid a: a eRe 38 254 .26 
Capital Stock $1: 30,000 00 
Unassigned funds 135,000 .00 
Surplus to Policyholders........ PE ee eR ar eo . 265,000 .00 
$3,800,145.21 
Insurance in Force December 31, 1925...... $47,001,719.00 
Net cain:during 19259... 6.5.60 cc eke eens 9,382,015.00 
New Insurance paid for during 1925........ 13,841,000.00 


H. S. WESTON, President W. D. OWENS, Secretary 
C. W. WELTY, Vice-President and General Manager 














30 





Febru 


—_— 


EN 
Premi! 


The 
Corpor 
ending 
larly § 
and ot 
most s 
increas 
$3,155: 
sified 2 
mortga 
to $72 
$842,51 
sets it 
loans, 
course 
$710,309 
reserve 
mium 
liabiliti 
$700,0C 
to $1,¢ 
and co 
ule P” 
earned 
per cel 

The 
404, W 
over tl 
whole 
conditi 
conser’ 
sive bt 


Bi 


L 













































ee 























THE SPECTATOR 





Casualty, Surety, Etc. 








February 25, 1926 
cnn Mla ia 


EMPLOYERS INDEMNITY GAINS 
Premium Income Increased Over 42 Per 
Cent in 1925 


The statement of the Employers Indemnity 
Corporation, Kansas City, Mo., for the year 
ending December 31, 1925, must be particu- 
larly gratifying to the officers, stockholders 
and others interested in the progress for it is 
most satisfactory in every detail. The assets 
increased over 20 per cent and now amount to 
$3,155,843- They are well secured by diver- 
sified and conservative investments; bonds and 
mortgages on first-class real estate amounting 
to $724,642, bonds and stocks, market value, 
$842,510 being the most important. Other as- 
sets include real estate, $163,643; collateral 
loans, $150,000; cash, $543,701, premiums in 
course of collection less than ninety days due, 
$710,392; accrued interest, $21,134. The loss 
reserve amounts to $925,971, the unearned pre- 
mium reserve totals $086,694, and the total 
liabilities, $2,109,115. 
$700,000 total surplus to policyholders amounts 
to $1,046,728. The loss reserves for liabiltiy 
and compensation insurance are on the “Sched- 
ule P” basis. During 1925 the increase 1n un- 
earned premium and the loss reserves was 4014 


Including a capital of 


per cent. 

The premium income for 1925 was $2,875,- 
404, which is an increase of over 42 per cent 
over the income of 1924. The statement as a 
whole reflects a prosperous and_ progressive 
condition and indicates « management in which 
conservatism is desirably blended with ageres- 
sive business methods. 


SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 








Statement as of 
December 31, 1924 


(Condensed from Statement of 
U.S. Treas. Dept.) 
Admitted Assets...... $7,046,054 
MMM citscecccess Lae 
ee 745,272 


Twelve Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents. 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 
Credit Insurance 





Let the Southern Serve You 

















The Employers Indemnity writes miscellane- 
ous casualty lines, both direct and reinsur- 
ance and operates in all the States, including 
the District of Columbia, and _ excepting 
Nevada, Arizona, Mississippi, New MHamp- 
shire, Vermont and Delaware. While its home 
office is in Kansas City, it maintains branch 
offices in New York city and Chicago. Its 
business is conducted through three depart- 
ments—miscellaneous casualty, accident and 
health, and reinsurance. Each department, 
during 1925, produced an underwriting profit. 
It is safe to state that the year 1925 was the 
most successful one in the history of the com- 
pany’s operation and resulted in the payment 
of two semi-annual dividends amounting to 12 
per cent, or $84,000 on the capital stock. 

The officers and directors, all of whom were 
re-elected for the ensuing vear, are: F. G. 
Trimble, president: H. Woodhead, L. T. Block 
and Dennis Hudson, vice-presidents; Edgar 
E. Smith, treasurer; Stanley W. Izard, secre- 
tary; R. M. Staker, Frank L. Barnes, R. E. 
McGinnis and Harry D. Allen, assistant secre- 
taries. ‘The directors are: J. H. Berkshire, 
Kansas City, Mo.; Lynton T. Block, St. Louis, 
Mo.; Joseph F. Braden, Niagara Falls, N. Y.; 
John H. Brogan, Buffalo, N. Y.: H. J. Dif- 
fenbaugh, Kansas City, Mo.: W. E. Fitch, La- 
Salle, Ill.: H. H. Gillpatrick, Kansas City, 
Mo.: F. C. Harvey, Kansas City, Mo.: Den- 
nis Hudson, Kansas City, Mo.: Stanley W. 
Izard, Kansas City, Mo.: H. L. McCune, Kan- 
sas City, Mo.; Ward A. Neff, Chicago, IIl.; 
Henry W. Stoer, Cleveland, Ohio; D. G. Tay- 
lor, St. Louis, Mo.; Edward G. Trimble, Kan- 
sas City, Mo.; Charles A. Wheeler, Fort 
Worth, Tex.; Ernest C. Whitbeck, Roches- 
ter, N. Y.; Joseph C. Wilson, Chicago, II1.; 
Harold Woodhead, Kansas City, Mo.; Charles 
F. Wray, Rochester, N. Y.; W. B. Young, 
Kansas City, Mo. 


Proposes Changes in Kansas Law for 
Assessment Health and Accident 
Companies 
TorpEKA, KAn., February 23.—Sam C. Car- 
roll, former claim adjuster for the Kansas in- 
surance department and noc with the Mutual 
Benefit Accident and Health Association of 
Omaha, appeared before the Kansas insurance 
code commission last week and submitted two 
important changes in the law relating to as- 
sessement health and accident companies. Mr. 
Carroll is chairman of the legislative commit- 

tee representing these companies. 

One important addition to the present law 
proposes that all assessment companies be re- 
quired to maintained a reserve of $25,000 with 
the State insurance department. This would 
tend to keep out the undesirables and would 
substantially increase the standing of this class 
of companies. 

The other proposal was that the standard 
provisions of accident and health policies be in- 
corporated into the law and all companies re- 
quired to maintain the standard provisions in 


all policies. 
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FEDERATION MEN MEET 


York County Branch of Pennsylvania Body 
Holds Annual Gathering 


At the third annual banquet meeting of the 
York county branch of the Pennsylvania In- 
surance Federation, held in York last week, 
S. H. Pool, Philadelphia manager of the Fidel- 
ity and Casualty, was made chairman of a 
special committee of ten which will represent 
the organization at the annual convention of 
the United States Chamber of Commerce. 
Plans were also discussed for the annual meet- 
ing of the Pennsylvania Federation which will 
be held at Conneaut Lake on May 27 and 28. 

Thomas B. Donaldson, associate manager of 
the Eagle Fire and former Insurance Commis- 
sioner of Pennsylvania, was toastmaster at the 
gathering and the speakers included William 
M. Goodwin, president of the Insurance Fed- 
eration of Pennsylvania; Dr. S. S. Huebner, 
professor of insurance and commerce at the 
University of Pennsylvania, and John T. 
Hutchinson, secretary of the Insurance Fed- 
eration of America. Members of the York 
County Insurance Advisory Board to serve for 
the ensuing year were elected as follows: Life 
section, Walter G. McBlain, Walter M. Gra- 
ham, Steacy Webster, Chester Miller, Samuel 
Gross, John G. Drager and Claude M. Reiff; 
fire and casualty section, Urban S. Bond, C. 
T. Culp, Thomas E. Heller, John A. Stover, 
Philip W. Burg, Charles E. Small, John H. 
Rutter, Alvin H. Hockie, Robert King, E. B. 
Keller and A. S. Ziegler. 


Southern Surety Authorizes Capital 
Increase 

Stockholders of the Southern Surety Com- 
pany of Des Moines have voted to authorize 
a capital increase in the organization. It is 
understood that $770,000 will be added to the 
capital and a like amount to surplus. While 
it is rumored that the new issue will be handled 
through a New York banking firm, the com- 
pany is not yet ready to make an announce- 
ment, and selling arrangements will be made 
known later. 





Vehicle Commissioner Attacks Companies 

Boston, Mass., February 19—Frank A. 
Goodwin, registrar of motor vehicles, livened 
up the hearing on the auto liability law, in- 
cluding the bill which would take the compul- 
sory feature from the law, effective in 1927, 
by a not unexpected attack upon the insur- 
Mr. Goodwin charges that 
the bill was “the last dving kick of the insur- 
ance companies against having the rates fixed.” 

Outside of Mr. Goodwin's attack, the hear- 
ing was a routine affair. 


ance companies. 


J. Richard Miller Resigns 

J. Richard Miller has resigned as vice-presi- 
cent of the Silliman-Kunkel Company and 
manager of the Philadelphia office. The Silli- 
man-Kunkel organization are Eastern managers 
for the Republic Casualty and H. G. Kunkel, 
president of the combination, will take over 
Mr. Miller’s duties on March 1. 
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Actuarial 








Established 1865 by David Parks Fackler 
EDWARDB. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consulting Actuaries 


Audits Calculations Consultations 
Examinations aluations 
50 BROAD STREET NEW YORK 











MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 








Woodward, Fondiller and Ryan 
CONSULTING ACTUARIES 


Actuarial, Statistical and Accounting 
Service in All Branches of Insurance and 
for Pension Plans: Office Systems and 
Reorganization. 


75 Fulton Street New York 











DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 








A. SIGTENHORST, F.A.I.A. 
[CONSULTING ACTUARY 


National City Bank Bidg., WACO, TEXAS 








HAIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK F. HAIGHT, President 

INDIANAPOLIS 
DENVER DES MOINES 





OMAHA 


Actuarial 


Actuarial 














COPELAND and COTHRAN 


CONSULTING ACTUARIES 


Southeastern Trust Building 
ATLANTA, GEORGIA 

















GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


25 SPRUCE ST. NEW YORK 





ee 











Conservation Specialists 





The Otis Hann Company, Inc. 
“‘Life Insurance Service’’ 
10 So. La Salle St. Chicago, III. 


References Covering Past 23 Years 


L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 























JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 

LIFE INSURANCE—Ordinary, Intermediate, 

Group, Industrial and Special Classes 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 

Cable Address: Gertract, New York 

165 BROADWAY NEW YORK CITY 





SAMUEL BARNETT 


CONSULTING AT TUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA, 























E. L. MARSHALL 
CONSULTING ACTUARY 
Hubbell Building 
DES MOINES, IOWA 


Adjuster 

















T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg.,. OKLAHOMA CITY, OKLA. 





SANBORN & SLOAN, Ltd. 


AUTOMOBILE INSURANCE 
ADJUSTERS 


Anywhere in Province of Ontario, Canada 
401 ROYAL BANK BLDG., TORONTO, ONT. 





—— 














Statisticians 











F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 


THE BOURSE PHILADELPHIA 

















ABB LANDIS 
CLARENCE L. ALFORD 


Consulting Actuaries 


INDEPENDENT LIFE BLDG. 
NASHVILLE, TENNESSSE 














Underwriters 
Statistical 
Bureau, Inc. 





We render complete statistical service and 
relieve you_of the pressure of annual statement 
filing. 

We are also equipped to prepare cancellation 
and reinsurance schedules, or handle any jo 
where the use of tabulating machines or comp- 
tometers is desirable. 


Phone: JOHN 1090 


50 John St. New York City 
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Miscellaneous Insurance 








tna Affiliated Promotions 
(Concluded from page 15) 

Etna in 1917 and was elected an assistant 
secretary in 1923. Since that time he has had 
charge of the administration of the group and 
wholesale business. Mr. Griffith is a native of 
Hartford and was eraduated from Trinity in 
1917. : 

Mr. Thomas began his insurance career with 
the AEtna Life in February, 1922, when he 
was assigned to the group department of the 

W. R. Harper agency at Philadelphia. He 
was born in 1896 at North Haven, Maine, was 
educated in the public schools of that State 
and was graduated from Bowdoin College with 
the class of 1918. He came to Hartford last 
September and has since been assigned to work 
in the group department under the direction of 
Vice-President E. EZ. Cammack. 

Edwin H. White has been in the service 
of the Actna since the spring of 1919. Mr. 
White was transferred to the group division in 
January, 1920, and was sent to the Pittsburgh 
ofice of the company. He came to Hartford 
as a traveling group representative in 1923, and 
was sent to Chicago in charge of the group 
division in November of that year. In the 
spring of 1925 he was brought back to the 
home office to serve as superintendent of the 
group division under former Secretary R. S. 
Edwards. 

Robert I. Catlin came to Hartford in 1918 
as assistant superintendent of the automobile 
department of the tna Affiliated companies. 
He was made superintendent of the department 
in 1920 and was elected an assistant secretary 
in February, 1924. Mr. Cailin is a native of 
Maryland and began his insurance career with 
the Fidelity and Denasit Company of that State 
in 1913. He remained with that company as 
assistant superintendent of the liability depart- 
ment until he came to Hartford. 

Mr. Patton has been general adjuster of the 
company since last spring, and will continue in 
that capacity. Mr. Patton is a native of Phila- 
delphia and began his insurance career in that 
city with the Pennsylvania Fire Insurance 
Company in the general agency of C. A. Krouse 
and Company, after which he was made a 
special agent for Pennsylvania. In 1908 Mr. 
Patton went to the Continental Fire Insurance 
Company as an inspector and special agent for 
New York and New Jersey. He remained in 
this position for seven years, and in 1916 he- 
came a special agent for the Automobile In- 
surance Company. 


Methods of Compensating Retail Clerks 
The Policyholders Service Bureau of the 
Metropolitan Life, New York, has issued a 
leaflet under the above title which is number 
six of the series relating to Methods of Com- 
pensation. Several plans of compensating re- 
tail clerks are set forth and the conclusion is 
teached that there is no permanently best 
method of compensating clerks, and that 
methods require revision occasionally. Those 


interested in this subject can secure copies of 
the leaflet from the Metropolitan Life. 


Some Ancient Stock Quotations 

The oldest copy of Lloyds List in existence 
is No. 560, published Friday, January 2, 1740. 
In addition to information concerning sea- 
going matters, it contains stock quotations 
which are interesting as souvenirs of the past 
at least. There were at that time two insur- 
ance companies in existence, one the Royal 
Exchange and the other the London Assur- 
ance. The Royal Exchange, 100 
pounds paid in on their stock, was not quoted, 
but the London Assurance, listed as 13 pounds 
paid in, was quoted at 1034. 
side of the sheet shipping with the then Amer- 
colonies appears. It is interesting to 
note that these are given by States, or colo- 
nies and not by towns or cities, as Virginia 
and Carolina. Each of these appears several 
times, but two cities had reached the distinc- 
tion of having a direct reference, one Phila- 
delphia, the other New York. 


listed as 


On the reverse 


ican 


American Central’s Ohio Agents Meet 

The Hotel Statler, Cleveland, O., was re- 
cently the scene of the first regional meeting 
to be held by Ohio fieldmen of the American 


Central Life Insurance Company. Agency 
Director Arthur F. Lungren, Field Superin- 
tendent Martin W. Lammers, and Registrar 


Harry C. Byers represented the home office 
and iwere in charge of the session, which was 
informal, Special Representative Frank P. 
Kennedy welcomed the party to Cleveland. 

R. S. Thompson, by virtue of being the lead- 
ing producer in the contest to qualify for the 
regional, was presented with a beautiful lov- 
ing cup donated by the company. Sales talks 
of exceptionally high merit were given by 
Miss Ida M. Pflaum on the subject of “Sell- 
ing Women,” Superintendent James I. Thomp- 
son on “Menthly Income,” “Educational Poli- 
cies,” by Edward C. Marty; “Saving Money,” 
by Hans Amann; “Credit Protection,” by Dis- 
trict Manager William A. Megrue; “Protect- 
ing the Mortgage,” by District Manager H. P. 
Thompson. 

Vice-President Frank W. Morrison, of the 
home office, visited the meeting for a short 
time, speaking on “Life.” The session closed 
with a banquet at the Statler in the evening, 
followed by a novelty entertainment presented 
by Cleveland professional talent. 


Will Propose New Pension Law 

James A. Beha, New York State Super- 
intendent of Insurance, will shortly propose a 
plan to the Legislature of his State to pro- 
tect workers enrolled under the 
dustrial pension systems. He will recommend 
an amendment to the insurance law which will 
authorize the Insurance Department to put on 
a sounder actuarial basis those systems com- 
ing under its control. 

Industrial concerns which already have pen- 
sion systems in operation or contemplate their 
installment will not have to operate under the 
proposed plan. When it is adopted, however, 
the company will have to comply with its pro- 
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various in- 


visions: The pension funds will be trusteed; 
they will be exempt from taxation and from 
execution under any judgment which may be 
obtained against the company. The Dill will 
be framed to cover systems which are installed 
and operated at the expense of the company, 
of the employees, or of both. 

An employee who ends his employment for 
a just cause will, under the proposed plan, be 
entitled to his vested right in the fund. 


Blanks Revisions Must Be Filed by 
March 15 

The following statement was sent out last 
Saturday by Henry D. Appleton, First Deputy 
Superintendent of Insurance of New York and 
chairman of the committee on blanks of the 
National Convention of Insurance Commis- 
sioners, to State insurance departments, com- 
mittees and others interested in changes in the 
annual statement blanks: 

In order to avoid all possibility of any mis- 
understanding, I would call your particular at- 
tention to the rule adopted by the committee 
on blanks several years ago, to the effect that 
all changes and amendments to any of the de- 
partment annual statement blanks thereafter 
suggested or recommended must be filed with 
the chairman of the committee not later than 
March 15 of any year. Suggested changes and 
amendments received after March 15 are not 
to be taken up at the current year’s meeting 
except with the unanimous consent of the mem- 
bers of the committee. The procedure of the 
committee is outlined in detail in Paragraph 84 
of the 1925 Report of the Committee on Blanks. 


Suit to Recover Taxes 

RicHMOND, VA., February 22, 1926.—The 
Life Insurance Company of Virginia has 
brought suit against John C. Noel, collector 
of internal revenue at Richmond, in the United 
States Distirct Court, to recover $220,000 taxes 
paid under the excess profits tax during the 
years 1919 and 1920. The taxes were paid 
under protest, and the company is basing its 
suit on the contention that the taxes were not 
earned under the law. 





PERSONAL ITEMS 








Bert N. Mills, assistant secretary of the 
Bankers Life Company, and Emory Nourse 
are in Mexico City, making arrangements for 
a Gold Medal club school to be held there in 
January, 1927. 

Laurence E. Falls, assistant secretary of the 
American of Newark, will speak at the March 
I meeting of the Smoke and Cinder Club of 
Pittsburgh. His topic will be use and occu- 
pancy insurance, in which subject he is well 
versed. 

Fred W. Doremus, president of the Sylvania, 
was quietly married last week to Miss 
Eleanor S. Bryan, head of the claim department 
of the Hare and Chase agency, at the Episcopal 
Church of the Transfiguration (the Little 
Church Around the Corner), New York city. 
The couple will, after a brief honeymoon, live 
in Germantown. 

Clarence A. Ludlum, vice-president of the 
Home, sailed for Bermuda last Saturday and 
will be gone about ten days. 
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THE TWENTY-FIRST 
ANNIVERSARY JUBILEE 


The Lincoln National Life Con= 
vention commemorating its 
twenty-first birthday will be held 
*‘In The Heart of The Rockies”’ 
next September. 


All agents who qualify for at= 
tendance will be advised to forget 
their business cares in a week of 
genuine jubilee. 


(LINK UP ()wirs rut (() LINCOLN) 














Insurance Co. 


“Its Name Indicates Its Character" 


More Than $400,000,000 in Force 
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The Lincoln National Life 


Lincoln Life Building, FORT WAYNE, IND. 

















FINANCIAL STATEMENT 
December 31, 1925} 


NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
O. J. ARNOLD, President 





ASSETS 
Bonds—Federal, State, County and Muni- 
MON iar tar lavete se aki ee aisle eine aaa wee $2,977,743 .55 *™ 
Railroad, Public Utility, etc........... 2,215,797.61 $5,193,541.16 
i EE EBS os as ae 6 oie dears -s aera w Sarena Nees 9,203,545.75 


148,068.60 
3,611,199.60 
1,350,785.74 


A ere eee 
REN EASED sa ov org wtp) Meee td S41 s.5 wiv 9.9.5.0 
BRON MOSER 6.5 5 lo. oie ois) 6.)000: 8's) 6 6.9 


Interest, Due and Accrued, etc...... ; 507,510.75 
Premiums, Due and Deferred........... cahiege aa 854,410.82 
OE ES aS, De er Prats ee 781,917.85 
BIN es sic Sh ie eters waa ew ew anlsniaweuulaee $21,650,980.27 
LIABILITIES 
MET BNE NS 5 io 55% vo seve sain eats eee) wow are’ a las dupa diate $18,363,054.69 
Death Claims Due and Unpaid... ...........sccsceeee None 
Claims Reported But Proofs of Loss Not Received...... 149,939.69 
Present Value of Death and Disability Claims Payable in 
a os rae: ce-ch 0 Sp acca 4 Wee KO RE Hea se ew wad 305,261.82 
Premiums and Interest Paid in Advance............... 145,089.62 
Reserve for Taxes Payable in 1926............... 185,000.00 
RIE SOIT So os. «0. 6.5 0.55 s 9 896 8 :4'0.04:0%"s 300,000.00 
Funds Held for Dividends to Policyholders............ 843,538.02 
Be IN II oo 15: <0 :6.0-56-4 a-6) 070 S14 0-8 w80 wie DWwLS 5 as 103,567.42 


NINN INN ng oe ai aia ek thd wa thw I enw TR Oa 1,255,529.01 
POUR eer Sethe iat le act Buen he ae Cals ohare ae $21,650,980.27 


New Insurance == 
Written and Paid For, | | 


$42,221,166 


Insurance in Force, 


$212,399,698 


























The Doorway to Opportunity 











WILLIAM ALEXANDER’S 


LIFE 


5. 


EDUCATIONAL SERIES FOR 
LIFE UNDERWRITERS 
IN FIVE VOLUMES 


INSURANCE 


What Life Insurance Is and What It Does 


Practice may teach the agent how to sell insur- 
ance, but there are certain truths that cannot be 
gathered while doing field work. But they are 
essential to success. They are the foundation 
principles on which all sound life insurance rests, 
and which give it the ‘‘strength of the everlasting 
hills.” This book explains these basic facts, 
They are essential to the successful salesman (1) 
because familiarity with them gives him unbound- 
ed courage, and (2) because they enable him to 
— his cause with convincing force. Price 

50. 


How To Sell Insurance 


The chief aim of this book, as the title indicates, 
is to teach the inexperienced agent how to do his 
work, and build up a remunerative business, 
While it is intended primarily for the new agent, 
it embodies a great deal of instruction that ought 
to be of value to the agent of experience. It will 
also be useful to those who are engaged in the work 
of training inexperienced agents. Price $2.00. 


The Prosperous Agent 


This little book is for the guidance of experi- 
enced and inexperienced agents alike. It givesa 
catalogue of the characteristics—the mental 
equipment—of the successful business man; and 
tells how these qualifications can be utilized to the 
greatest advantage by the insurance salesman. 

The instrument with which the agent does the 
work is hisown mind. The material on which he 
uses this delicate instrument is the mind of another 
person. It is all important, therefore, that he 
should know exactly how to utilize his mental 
equipment. Price $1.50. 


The Art of Insurance Salesmanship 


This volume takes up the instruction of the 
agent where the second volume of this series stops. 
It contains more advanced instruction, and one of 
its aims is to stimulate the thought, fire the imagi- 
nation, broaden the vision, and thus increase the 
efficiency of life underwriters. Price $2.00. 


One Hundred Ways of Canvassing For Life 
Insurance 


This concluding volume describes many ways 
of soliciting life insurance and includes a number 
of canvassing plans contributed by experienced 
field men, with the author’s comments on these 
plans. Price $3.50. 


THE SPECTATOR COMPANY 
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INDUSTRIAL INSURANCE 
SECTION 


HELPFUL HINTS FOR 
SUPERINTENDENTS 
...AND AGENTS... 
RECENT EVENTS 
INA BUSY FIELD 















































Teaching the New Agent Which Form of Insurance 


Judging from instances recently cited by sev- 
eral superintendents, it seems that one of the 
frst things a new industrial agent should be 
taught is when to sell ordinary insurance, and 
when to sell industrial. It is rather more than 
obvious to experienced life insurance men that 
these forms have been the outgrowth of dif- 
ferent demands, and continue to exist because 
economic demands continue to vary. The 
entrant into the business may fail to grasp this 
distinction unless it is demonstrated to him. 

For example, one of the prominent companies 
will grant $68 industrial insurance at age 35 on 
the whole life plan for a weekly premium of 
five cents. If the applicant can pay twenty, 
twenty-five, or even fifty cents a week for life 
insurance, the industrial policy is assuredly 
what he needs. But suppose he wants one 
dollar’s worth of protection, and can pay for 
it The total annual outlay of $52 will buy 
$1360 industrial insurance. This same com- 
pany’s published rate for ordinary, on the 
whole life plan at age 35, is $25.88 annually 
per $1000, so that a little less than $52 a year, 
$51.76 to be accurate, will carry $2000 insur- 
ance. The policyholder gains $640 in actual 
Protection with no additional outlay of pre- 
mium, not to mention the advantages of more 
liberal benefits and privileges included in the 
ordinary policy. It may be wise to arrange 
the ordinary on a quarterly premium basis, 
still this is the form that should be offered, 
rather than the industrial policy at one dollar 
a week. 

It would not be precise to charge the agent 
selling an industrial policy under such cir- 


cumstances with misrepresentation, because he 
delivers the policyholder the contract applied 
for. However, it does not require a vivid 
Imagination to see that the policyholder is 


to Sell 


By WiLt1AM THORNTON 


likely at some future time, under the persuasive 
spell of a competitor agent, to come to this 
very conclusion. And the odds are that he 
will lapse the policy, and other insurance in 
his family will be lapsed, because he has lost 
confidence in the first agent. 

One superintendent reports that in a single 
submit to his 
applications 


week he recently refused to 
office industrial 
carrying large premiums, requiring his agents 
to go to the applicants again, and substitute 
ordinary for weekly premium. This seems to 
be rather drastic action, but in the end, it 
saves trouble and loss of business. Large in- 


home several 


ca 


premiums are prolific breeders of 
This much is obvious to anyone at all 


dustrial 
lapses. 
familiar with the business. 

In teaching new men when to write ordi- 
nary and when to write industrial, it is also 
very well to show them that it is no more 


difficult to close one form than the other. 
Timidity is basically responsible for many 
agents’ neglect of ordinary. They are afraid 


of men whom they consider “big prospects.” 
Assistant superintendents and others having 
immediate supervision of these agents can do 
a great deal when working with agents towards 
dispelling this absurd attitude. 














Inspiration in Failure 

We listen to what successful men have to 
say, but, in this instance, allow an unsuccess- 
ful insurance man to make a few comments, 
taking my own weakness and failures as a sub- 
ject. My career in the insurance business wis 
a failure, and I want it to be a warning to 
those men who are now in the insurance field. 
I will give you a few of my impressions: 


A WortH-Wuate Jos 

Every man carrying a black book should be 
proud of his occupation. Insurance is being 
studied in some of our colleges and is being 
looked on as part of economics. It is a clean, 
wholesome and refined business, in which one’s 
intelligence and experience are broadened. 

I say, without fear of contradition, that had 
I been compelled to work, or of my own free 
will had worked, as hard while in the insur- 
ance business as I am forced to work now, I 
would not have to refer to myself as a fail- 
ure. In my present position, I start out Mon- 
day morning and work persistently until Satur- 
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day evening, reporting at headquarters twice 
daily. ; 


ReaL Work NEEDED 

Many men going into the insurance business 
have positions requiring close application and 
hard work and subjecting them to constant 
supervision. These find, in their new position, 
that they are, in a considerable measure, re- 
leased from the continual work. But some 
become indolent, and shortly begin to look on 
their new work as a recreation, a sort of leave 
of absence. To such I would say that if they 
want to make a success of the insurance busi- 
ness they must work just as hard as they did 
in their former positions. 

In their new work, the reward of industry 
comes quickly and their efforts will be better 
compensated in the form of dollars and cents. 

I freely state that the reason for my not 
making a success in insurance was due to lack 
of persistent effort and hard work. They are 
necessary essentials to success.—The Pruden- 
tial Weeky Record. 
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INDUSTRIAL INSURANCE SECTION 


WESTERN AND SOUTHERN NEWS 


Number of Promotions Due to Fine 
Records—Plans for Celebration 


Assistant Secretary H. T. Head has been ap- 
pointed agency director and placed in charge 
of the entire field force composed of over 
2500 men of the Western and Southern Life. 

The weeks of February 15 and 22 were desig- 
nated for the celebration of the company’s 
thirty-eighth anniversary. The opening week 
of the celebration, week of February 15, was 
all devoted to an ordinary effort, to be fol- 
lowed by an industrial effort during the week 
of February 22. The president’s decision to 
devote one week of the celebration period to 
each branch of the business is in keeping with 
the company’s policy of maintaining produc- 
tion in each branch, ordinary and industrial, 
on a fifty-fifty basis. During the week of 
February 15, each field representative was 
required to write at least $5000 ordinary. 

Ralph Pepper, formerly assistant superin- 
tendent at Morgantown, W. Va., is to reap 
the well-earned reward of service rendered, 
having been promoted to the superintendency 
of McKeesport, Pa. Mr. Pepper is young, 
intelligent and vigorous. His record as assist- 
ant superintendent proves that he has the knack 
of instilling vigor and enthusiasm into those 
under his supervision, which fact augurs well 
for the future of the McKeesport district. 

Alexander Usiskin has been appointed super- 
intendent at Hammond, Ind. The record of 
Mr. Usiskin, formerly assistant superintendent 
at Ogden Park, was the kind that compelled 
attention when promotion was being considered. 
A keen student of our business and a perpetual 
worker, Mr. Usiskin has behind him a record 
which is enviable and worthy of emulation. 

The excellent record of Robert F. Reeve, 
formerly assistant superintendent at Wood- 
lawn, Pa., has resulted in his promotion to the 
superintendency at Rochester. Mr. Reeve has 
always had an evenly balanced record, and has 
maintained a condition of debit which indicated 
that he and those under his supervision real- 
ized the value of conservation. 


Earnestness 


Among the topics treated by William Alex- 
ander, secretary of the Equitable Life of New 
York, in his book entitled “The Prosperous 
Agent,” is “Earnestness.” As to this he says: 


The successful agent is cheerful. He can’t 
afford to be dull. He employs wit and humor 
to give life and sparkle to his conversation. 
But he is never flippant. He is engaged in a 
serious business. He represents an important 
corporation. He has grave responsibilities. His 
duty is to persuade men and women to take 
action of serious and far-reaching importance. 
Consequently he must be earnest, painstaking 
and sincere. He must treat those with whom 


he has to deal with such consideration that 
they will treat him with respect. 

Therefore earnestness will be found among 
the useful qualities of the prosperous agent, 
even if he has a sunny disposition and deals 
with the subject of life insurance in a fresh, 
novel, striking, independent fashion. 





PRUDENTIAL NOTES 





Los Angeles Agents Start New Year 
at Top Speed 





MANY NEW ASSISTANTS 
APPOINTED 





E. G. De Mott Wins Promotion—R. W. 
Deveson Has Remarkable 20-Year 
Record 

In Los Angeles, Cal., the “live wires” of the 
Prudential of Newark have gone at top speed, 
resulting in some fine records during the first 
five weeks of the year. The honor for agency 
leadership in industrial in the entire city goes 
by a wide margin to H. L. Barrett, of Los 
Angeles 1 district. The other industrial lead- 
ers in their respective districts, ranked as to 
amounts, are: H. R. Donohue, of Los An- 
geles 4; David Landisman, of Los Angeles 2, 
and W. G. Mustain of Los Angeles 3. 

Elmer C. DeMott of the Los Angeles 2 dis- 
trict, now signs himself “assistant superintend- 
ent,” having been promoted from an agency. 
In training, experience and achievement Mr. 
DeMott is exceptionally qualied to perform 
with credit the duties of his new position. He 
is a Class “A” member of the Prudential Old 
Guard and his name, while an agent, was in- 
variable to be found among the leading pro- 
ducers of his district. 

Robert W. Deveson, an agent of the Roches- 
ter Number 3 district, celebrated twenty years 
of service on February 9. Mr. Deveson’s 
entire service has been in the city of Roches- 
ter and he has been an agent for the full pe- 
riod. He started in Rochester Number 1 on 
February 9, 1906, and remained there until 
November 209, 1924, when the new district, 
Rochester Number 3, was established. He is 
making a success of his work and many friends 
join in congratulating him upon his entrance 
into Class “D” of the Prudential Old Guard. 

James L. Feeney has been promoted to be 
an assistant superintendent in the Bingham- 
ton Number 1 district. Mr. Feeney began his 
service with the Prudential on April 2, 1923, 
at Endicott, which at that time was detached 
from the Binghamton district, and under date 
of last December 14 was transferred to the 
Binghamton Number 2 district, at which time 
the new district was created. 

Agent Robert L. Kane, of the Detroit Num- 
ber 1 district, has been advanced to the posi- 
tion of assistant superintendent in the same 
district. 

Agent Ira P. Even, of the St. Paul dis- 
trict, has won his assistancy spurs, taking up 
his new duties in the same district. 

The following were recently admitted to 
membership in “Class A” of the Prudential 
Old Guard: Assistant Superintendent Leland 
E. Russell, Detroit Number 3; Agent Paul F. 
Hall, Detroit Number 1; Agent Florian C. 
Bachmeier, St. Paul; Agent Theodore J. Beck- 
mann, Racine, and Agent Arthur W. Stone, 
Minneapolis, Number 2. 

These representatives have advanced from 


36 


Class A to Class B of the Prudential i 
Guard: Assistant Superintendent Patrick A 
Fahey, Minneapolis Number 1;  Assistan 
Superintentent Edward Schoniger, Winona: 
Agent Leander H. Kochsiek, St. Paul, ang 
Agent Alvin A. Campbell, Grand Rapids, 

William J. Damstetter has been promoted to 
be an assistant superintendent in the Buffalo 
Number 3 district at Lackawanna, N, Y, \y, 
Damstetter commenced his service with the 
Prudential Insurance Company on August 8 
192I, as an agent in the Buffalo Number 3 
district, where he has since continued. 

A record for production that has placed it 
at the top of the Prudential’s Division B jp 
the matter of ordinary proportionate increase 
is that made by the Flushing, L. I, districs 
under the leadership of Superintendent 
Michael J. O’Brien. 

This district, by virtue of its effort in the 
company’s golden anniversary year, also was 
placed fifth among the leaders of the entire 
company. 

Division B, of which W. S. Decker is man. 
ager, fosters other record producers. Taking 
place among the ten leaders of the company 
in ordinary proportionate increase are: Super- 
intendents Louis S. Greenberg, of Brooklyn 
Number 8 district, and James L. Hanley, of 
the Bridgeport district. 

Michael J. Foley, an assistant superintend- 
ent in the Bridgeport district, also was a rec 
ord producer, leading Division B in ordinary 
net issue and ranking second among company 
leaders in that regard. 

Another promotion is announced by the Pru- 
dential’s Division C. Bernard Jacobs, who 
was enrolled as an agent at Lawrence, Mass, 
on March 12, 1923, becomes assistant superin- 
tendent at Newburyport, Mass., a detached of- 
fice of the Lawrence district. 

On February 8, the Baltimore Number 1 
district was taken over by Garfield Perkins, 
who has been superintendent for some time 
in the Charleston, W. Va., district. 

Agents who recently have been promoted to 
become assistant superintendents in Division 
N are: Charles F. Eckes, of Norfolk, Va; 
Henry F. Redmer, of Baltimore, Number 4; 
Virgil A. Hancock, of Birmingham, Ala; 
Benjamin F. Yates, of Cumberland, Ma., and 
James T. Crumpton, of Greenville, S. C. 

Another record made during the ordinary 
effort was that credited to Superintendent D. 
F. Marshall, Assistant Superintendent J. W. 
Warren, Jr., and Agent E. J. Grove, of Miam,, 
Fla. They succeeded in writing and having 
issued to their credit a large policy which 
places them high among the company’s pro 
ducers. 

A transfer of assistant superintendents an- 
nounced by Division M sends George D. Lary 
from Hoboken, N. J., to Bayonne, N. J. and 
Jacob Schiff from Bayonne to Hoboken. 

William J. Damstetter, of Buffalo Number 
3; Walter L. Watson, of Glens Falls, N. Y, 
and Howard C. Swarthout, of Elmira, are 
three agents who recently have been made 
assistant superintendents. 
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INDUSTRIAL INSURANCE SECTION 


“Things That Make an Agent a Man” 


By Wiiit1am C. Morton 


Registrar, Life and Casualty Insurance Company of Tennessee, Nashville 


Lavater, an old sage, once said: “There are 
but three classes of men, the retrograde, the 
stationary and the progressive.” And it may 
be truthfully said that progressive men are the 
only kind who are permanently worth-while. 
The man who has retrograded is all right if he 
is not past redemption, and very few men ever 
get so far down the scale of success that they 
can not be helped in some way or other. The 
stationary man is the one who is ina rut. In- 
surance men should by all means avoid getting 
It is mighty easy to get into one 
One way of get- 
let the 
cer- 


into a rut. 
but harder to get out. 
ting into a rut is to attempt to 
debit “take care of itself.” It should 
tainly be borne in mind that no kind of 
work will take care of itself. Any job that 
is worthy of the name must have a man to look 
after it. The insurance business is no place 
for soft-muscled, easy-going, unenthusiastic, 
cold-blooded type of men, but on the contrary 
it is for just the opposite. What the insur- 
ance world needs to-day more than at any time 
in its history is men who are progressive, who 
have ambition, initiative and pluck. It needs 
men in its debits who know “when” and “how” 
and “where” to decline a sick claim, and the 
way to prevent lapses and to build zp a loyal 
and efficient debit. That is the use to which 
I would put the word “progressive” so far as 
this article is concerned. The progressive agent 
is the one who knows what a decision is and 
what it embraces and just how to make one 
and how live up to it. Thé progressive agent 
will never be a man who will “craw-fish” out 
of things, but he will know what he wants to 
do and how to do it. There are certain things 
or, I might say, certain qualities that an agent 
should have and which he may develop, which 
will not only make him a good agent, but in 
addition to that will make him something 
greater—a man. It has been said that “clothes 
do not make the man,” and I agree with that 
statement to the extent that every person with 
trousers on is not a man. The man about 
whom I speak is a valuable one—so valuable 
that his organization will find him indispen- 
sable. And the debit man may not have 
thought of it before but it is certainly true 
that the debit man is an indispensable part of 
the organization. But for those things that 
cause agents to be “a man among men.” Here 
are a few: 

The first of these is individuality, without 
which no man can be what he ought to be. In- 
dividuality is that part of the agent’s make-up 
that is unique: that distinguishes him from 
others. It may be his hand clasp, his greeting 
or his sociability on the debit. But perhaps 
It would be better to say that part of his per- 
sonality that can not be imitated from an- 


other. And we are forced to admit that we 
are just a big mation of imitators. It seems 
to be an American characteristic. But how 


else are we to pluck the fruit of success ex- 
cept by the imitation, not so much of success- 
ful men, as of successful methods, 


Stupy Prospects 


The man on the debit must also learn a lot 
about the individuality of his policyholders and 
prospects and learn their many peculiarities 
and how to overcome them. A successful sale 
is merely the victory of one individuality over 
another, in which one conquers so that both 
profit from the victory. The agent should bear 
in mind that every individual nature has its 
own beauty. To some prospects, the idea of 
being able to be buried independent of the 
State is his beauty; to another, the education 
of children; to another, the proper care and 
support of his wife after his death, while still 
another’s beauty of individuality would be to 
leave his insurance for religious or philan- 
thropic purposes. These last, of course, refer 
to ordinary more than to industrial insurance 
but the effect is the same. There is a place 
of beauty in the life of every man and the 
success of the agent will largely be determined 
by his ability to discover what it is and then ap- 
peal to it. And I would certainly like to have 
this thought remembered: It is not the com- 
bined qualities of a man that must be praised 
but the singling out of some one or two of his 
individualities and then magnifying them. The 
debit man. who is progressive will look for 
the good points in the lives of all those with 
whom he comes in contact and will make them 
become known wherever possible. And I am 
sure that no one will deny that the acquisi- 
tion of individuality will make an agent a man. 

The second thing that will help to make an 
agent a man is sincerity. It has been said 
that the man who is sincere has the easiest task 
in the world, for since truth is always con- 
sistent with itself, he has no worry about his 
actions and his words. The agent who is able 
to impress upon his clientele the fact that he 
is really sincere has a straighter road to travel 
than the man who can not do so. The man 
who the world decides is not sincere will 
have to go away around through the by-ways 
and out-of-the-way places in order to reach 
the same station that the sincere man reaches 
by making the shortest distance between two 
points. ‘Confucius said that “faithfulness and 
sincerity are the highest things.” The agent 
should bear in mind when he imparts his sin- 
cerity in his sales talk that he is really inject- 
ing himself into the personality of the pros- 
pect because sincerity is the face of the soul. 
The agent who is sincere will be able to trans- 
act business quicker and better because it is the 
most compendious wisdom and an excellent in- 
strument, for the speedy despatch of business. 
It creates confidence in those we have to deal 
with, saves labor and closes the sale quickly. 
There is an advantage in sincerity that can 
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not be overlooked. The sincere man puts his 
very soul and life into the work which he is 
following. Men like to deal with other men 
who are really sincere and who mean every 
word they say. And who do everything they 
say they will. The man who is sincere will 
not be able to keep it a secret. Sincerity can 
not be kept under a bushel. The man who is 
really sincere in his daily duties in the insur- 
ance business has so many more angles to ap- 
proach people than does the insincere. And it 
should be remembered that the more angles, 
the more room there is for success. 

The sincere man is an honest man because 
the two words are in many ways synonymous. 
But the sincerity which makes an agent a man 
is more than honesty. It is that distinguishing 
part of his “inner self” that he is able to in- 
delibly impress upon his fellowman. The sin- 
cere minister of the Gospel will win souls 
where the less sincere will make a failure. 
Sincerity is absolutely essential to success. I 
believe that nearly all men are sincere in what 
they do. Some just have a way of “putting 
it over” that others have not discovered. It 
is this “something” that the agent should be 
seeking. When individuality and sincerity are 
coupled together, with the other necessary qual- 
ities, we will have an agent who is a real man. 


AMBITION ESSENTIAL 

Ambition is also necessary if the agent is 
to be anything besides just an insurance agent. 
Ambition is also essential to success. A man 
must want to succeed on a debit or he never 
will. Not many things happen by accident. 
Luck plays a very little part in the lives of 
most successful men. Luck only sides with 
those who are worthy of it and only those are 
worthy of luck who are acquainted with pluck. 
Have an ambition to stand at some time on 
more sacred ground within the ranks of the 
organization with which you are connected and 
you will move on up further. 

Most of the insurance companies of the 
United States that I know anything about have 
unlimited opportunities. Speaking in a rather 
ficurative way, we may say that the artists’ 
material is right before us, the model is ready, 
and all that is left for us is that we mold our 
own destiny into a leader in the insurance 
world. No field of human activity offers such 
unlimited possibilities as does insurance. The 
sky is the limit. And we should bear in mind 
that in no other profession in all the world 
does our pay envelope so much depend upon 
our own personal efforts as upon the debit. 
Our future is just what we may wish to carve 
out. And if that is not a real incentive for 
effort and accomplishment, what is? 

Ambition is one of the forces that moves the 
world. It was ambition that made Napoleon 
the peerless military leader of all history; it 
made George Washington the Father of His 
Country; it made General Foch the great 
Allied leader that he was during the war and 
General Pershing the great American General 
that he was. It has also been the thing that 
has caused the blood of nations to run and 
turn the earth red with the blood of its choicest 
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THE SPEC TAIC’N 


INDUSTRIAL INSURANCE SECTION 


Telling Talk 


men. It was ambition that made the forty- 
eight stars in the flag that the entire Globe 
tikes to honor as “Old Glory.” It was ambi- 
tion that caused the organization of the first 
few insurance companies—ambition that people 
in distress and in the very darkest hours of 
life and death might have the great arm of 
fnancial strength come to their rescue. It was 
ambition that caused the pioneers in the great 
davs before the public really appreciated the 
merits of insurance to use their individuality, 
sincerity and power to make it a success. Many 
of the earlier pioneers in the insurance world 
virtually gave their lives to teacn others that 
insurance was not only right but that it was 
a duty as well. O! that we might be 
able to begin to appreciate the real value of 
those early fathers of ours in the profession. 
They planted, others watered, and we are get- 
ting the increase. Without ambition, nothing 
of any permanent value can be done. I would 
have agents to remember this definition of 
ambition: Ambition is the kicking force that 
makes a man hustle. 

The possession of ambition naturally implies 
that a man should also have imagination. We 
do not perhaps appreciate the value of 
imagination as we should. Every great sky- 
scraper in all our larger cities first existed on 
paper and even before they existed that way 
they were in the imagination of ‘their designer. 
It is really instructive to think of the technique 
of the builders’ trade. Imagination is the very 
foundation upon which every great structure 
is built. And this applies to the greatest of all 
structures—the human life. Before a man 
builds a skyscraper, he first has a great vision 
of that in his mind, and then he transfers that 
imagination to paper, that others may have the 
privilege of seeing. Then they begin the 
foundation and build up. And that is just 
what a life insurance agent should do. And 
in reality it is what most of them do. They 
greet the first of every year, at which time 
they are expected to make a pledge for the 
year. Before they make that pledge, they must 
bring their imagination into play, which of 
course involves many things, such as ability, 
time, hours and the like. Then the pledge is 
put on paper and the home office is notified of 
their pledge. And right there is 
worst of it is. Too many men make a pledge 
and then do not attempt to redeem it. An un- 
redeemed pledge is not worth the paper that it 
is written on. If you make a pledge, let but 
one thing—inability—keep you from making it 
good. 

Perhaps 


tion of the 


where the 


— 


should give you a little concep- 
man I would have an agent to he. 
And I can not do so better than in the words 
of Hazlitt, 
ual animal, 


who once said: ‘Man is an individ- 
faculties, but in- 
finite desires, which he is able to concentrate 
in some « 


with narrow 


ne object within the grasp of his 


imagination, and where, if he can not be all 
that he wishes himself, he may at least con- 
template his own pride, vanity and passions, 
displayed in their most extravagant dimensions 
in : being no bigger and no better than him- 
self.” 


The common formula for success is ex- 
pressed in a single word—work. We are told 
that if we will work hard enough we may ac- 
complish anything. The idea appears to be 
that extent of achievement depends solely upon 
the degree of labor directed toward it. 

This proposition is so wide of the truth 
that it will not apply to even the simple task 
of ditch digging. You may strive like a Titan 
without doing anything out of the ordinary. 
Thousands of men are sweating blood in the 
hopeless effort to make bricks without straw. 
The crucial factor in any endeavor is not the 
amount but the quality of the work devoted 
to it. 

Speech is the medium through which the 
salesman transacts his business. In most in- 
stances there is an auxiliary factor in the form 
of some material exhibition or demonstration. 
Automobiles, cash registers, office devices and 
household appliances afford opportunities for 
enhancing interest by means of the senses of 
sight and touch. The life insurance agent 
enjoys no such aids. He must make a direct 
impression upon the mind by an appeal to 
imagination. He must rely almost entirely 
upon verbal presentation to secure his end. 

The practical work of the life insurance 
agent consists mainly of talk. Now, no one 
will contend that the more he talks the more 
effective will be his work. In fact, we all 
know that the converse of this statement is 
nearer to the truth. One of our chief faults 
is talking too much. 


PRESENTATIONS 

The great majority of life insurance can- 
vasses are weak and defective because the pres- 
entations are unsystematic. 
That is to say, they are not based on any 
definite principles nor any preconceived plan. 
The agent enters upon an interview without 
intelligent forethought and depends on the 
exigencies of the occasion to control the con- 
duct of the canvass. Under such conditions it 
is not strange that his talk lacks force and 
directness; that much of it is 
and not a little actually detrimental to his 
purpose. 


unscientific and 


inconsequential 


Be NATURAL 

At the outset let me impress upon you the 
fundamental truth that methods you employ 
in your business to be successful, must be 
natural. The processes you practice in a can- 
vass should be the outgrowth of your habitual 
attitude. You 
certain respect during one-half of the day and 


mental cannot be slack in a 
efficient in the same respect during the other 
half. If your talk is to be telling in your 
work, it must be telling in your leisure. 

You can only acquire the faculty of talking 
habit of 
The observance of 


business effectively by forming a 
always talking effectively. 
a few simple rules will insure the desired re- 
sult : 

Don’t talk merely for the sake of making 
conversation. 
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Never make frivolous and aimless remarks. 

Invariably put thought behind your words. 

Take pains to say exactly what you mean. 
Cultivate clarity of thought and terseness of 
speech. 

No matter how unimportant the occasion, 
or how trivial the subject, strive to convince 
or influence your hearers by your statements. 

These rules may all be summed up in the 
one sentence: 3e frank, enthusiastic and 
earnest in thought and speech. 

Never lose sight of the influence of person- 
Yourself will either enhance the effect 
of your talk or detract from it. In order to 
be yourself you must be natural. Your words 
must have the ring of sincerity and conviction. 


ality. 


The first step in making talk effective is a 
realization of the fact that it is no more than 
the vehicle for carrying ideas. A musical 
voice and well-turned phrases are of no ac- 
count except as means of conveying thoughts. 
A clear-cut conception of the idea which you 
wish to impress on your prospect, constantly 
kept before your mind, will produce pointed 
and telling talk. The essential thing is a 
definite, well.formed idea. If you have that 
the verbal expression may be left to take care 
of itself. Obscure statement is the result of 
mental mistiness. 

I have said that, if you have a clearly 
defined idea of your proposition, the verbal ex- 
pression may be left to take care of itself. I 
meant to intimate that under such a condition 
you will have no difficulty about making your- 
self understood. For all that, the value of 
forceful phraseology, discriminate diction and 
pleasing delivery is apt to be overlooked 
These qualities of speech may be acquired and 
are well worth cultivation by the life insurance 
salesman. 


Have A PURPOSE 

In talking business you should have at every 
moment a clearly defined purpose before your 
mind. The ultimate object of a canvass is to 
secure an application, but it is to be reached 
only through several intermediate stages, each 
involving a separate and distinct object. Too 
often the agent has only one clearly defined 
idea—that of closing his prospect. His thought 
is obscure as to the successive steps leading 
to that end. As a consequence he plods toward 
his goal in a disorderly and haphazard fash- 
ion. His progress may be likened to that of 
a man who crosses a stretch of country by 
compass, as compared with that of another 
who travels under the guidance of a road map. 

It frequently happens that a man declines 
the offer of one salesman and accepts a simi- 
lar offer from another. The reasons for this 
are various and may be found in the person- 
ality of the salesman or the temporary mood 
of the prospect, but in most cases the success 
is due to superior presentation—to telling talk. 
One agent may present a policy without as 
much as exciting attention, whilst another will 
present the same policy in such a way as to 
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arouse the keenest interest. Why? Because 


one has but a hazy idea of his proposition and 


his purpose, and consequently expresses him- 


self vaguely and indirectly, whilst the mind 
of the other is perfectly clear as to what 
he has to offer and as to the way in which 
he will create desire for it. 

This condition of mental preparedness can 
only be secured by planning and rehearsing in 
terviews. The telling talk of the minister, the 
lawyer, the promoter or the salesman has been 
thought out and gone over time and again. 
Such preparation should not be confined to 
specific cases. It is the best possible practice 
for strengthening the canvass in general. This 
is peculiarly true of our work. Our proposi 
+1 


tions are constant and the objections of ou 


prospects so much alike that we can, if we 
will take the trouble, train ourselves to mak« 
a perfect presentation, and to meet almost any 
development which may arise in the course of 
a calvass. 

There is nothing difficult or complex about 
this preparation. The first step in the process 
is a systematic arrangement of your polic 
presentation; the next, classification of the 


arguments pro and con. Ina short while you 


. > . . of 4 lard 
will find yourself in possesston of standard 


presentations and standard arguments. There 
after it will be necessary only to modify thes 
standards to conform to cases in which 

have particular information regarding you 


1 1 
however, to allov 


prospects. It will not do, 


your talk to become stereotyped. 


Your pol 
icy presentations and arguments should be kept 
fresh by constant improvement. 
IpEAS—Nor Mere Worps 

A peculiarity of our business is that we 
are presenting much the same proposition h 
by hour and day after day. This has its ad 
vantages and also its drawbacks. The ambi 
tious and painstaking salesman will, in his pet 
sistent effort to improve his canvass, constantly 
change it. The careless and slothful agent, o 
the other hand, will sink into a mental rut an 
express himself in well-worn stereotyped terms. 
His talk will be 1 
entirely devoid o 
taneity that grip a hearer and 
thought. 

The latter class of solicitors constitute the 


The vapid approach and colorless 





1 


and 





well-nigh mech 


the freshness and spon- 


stimulate hi: 


majority. 
canvass are the rule. To the potential pros 
pect they suggest an echo of what he heard 
yesterday or, perhaps, only an hour before. Is 
to stop the 
stream of prosaic piffle and return to his work? 
The wonder is that he 


it strange that his sole desire 
exercises so much 
toleration and civility in the process. 

This is not an exaggerated statement of the 
case. Just think for a minute! Recall some 
of your interviews, and honesty will compel 
you to admit that this criticism applies to a 
large proportion of them. 


. [The above was extracted from the book, 
Practical Pointers,” by Forbes Lindsay, 
published by The Spectator Company. It is an 


excellent manual for life insurance agents.] 





JURORS GATHER IN INSURANCE 
OFFICE 
Prudential Superintendent Enabled to 
Preside at Agency Meeting 
LouIsvILLE, Ky., February 20.—The unusual 
ns in al 


1 walks of life and insurance cir- 


a 


cles dre no exceptions. 





Friday afternoon officers and agents of the 
Prudential Insurance Company were gathered 
in the company’s offices here for a get-together 
Unannounced, twelve staid and sed- 


meeting. 


ite business men filed into the office chaper- 
d by two husky individuals. 

The twelve gentlemen in question were 
embers of a Jefferson County Criminal 


Court jury. One of their number was Luther 
ndent of the Pru- 


Hancock, assistant superint 
dential. The two chaperones 


were deputy 





explained the presence of the 


lancock 


vited guests to his superiors and subordi- 


ad been deliberat- 


At noon the jury, which h 


in the case of a negro minister charged 





th a stautory offense against a negro girl, 
had failed to reach a verdict. Mr. Hancock 
i liately sought out the judge and advised 


him of the importance of his engagement. Un- 
fter begmning a delibera- 


the law jurors, a 
in a felony case, must be kept together. 
judge was at a loss as to what should be 

ne. 

Counsel for the defense and the prosecuting 
attorney solved the situation. By agreement it 

s decided to allow the other eleven members 

the jury to accompany Mr. Hancock to his 

Result—thirteen 

uninvited guests at the insurance meeting. But 


office. 


The jurors consented. 
Hancock was able to preside at the 
eeting. 

Confidential Notes 

The leaflet recently issued by The Specta- 

entitled Notes,” 


urports to present itmes from the note book 


tor Company, “Confidential 





life insurance agent. One of the episodes 
described tells of the agent calling on a Mr. 
Brown, a supposedly rich man. The interview 
showed that he wanted $25,000 of life insur- 
ance, but yas too busy to close the matter 
then, and asked the agent to call again and 
take his application. A subsequent notation 


shows that three days later Mr. Brown was 





illed in an automobile accident, and his sup- 


“ 


posed wealth was discovered to be “on paper” 


1 


nly. A year later his widow was barely sup 


orting their two children by taking in board- 


Other episodes illustrate the chance of loss 
by poor investments and the unwisdom of the 
wife who would rather starve than live on her 
husband’s life insurance money. The introduc- 
tion and the three incidents described, are well 
designed to bring to the point of signing an 

pplication a prospect who is inclined to delay 
taking insurance, or refuse to take it for such 
reasons as are set forth in this valuable leaflet. 
The prices of the leaflet “Confidential Notes,” 


rhich has space on the fourth page for the 
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JOHN HANCOCK EVENTS 


1925 Leaders in Ordinary and 
Industrial 


ANNIVERSARIES CELEBRATED 


Superintendent Michael L. May Forty 
Years With Company—Many 
Promotions 
At the end of 1925 the following agencies 
led on the various classes of business: Leading 
agencies in industrial--Class A, Boston, Robert 
H. Clark, superintendent; Class B, Brooklyn 
III, William P. Sexton, superintendent; Class 
C. Salem, Nathan Elzholz, superintendent; 
Class D, Manchester, Daniel J. MacQuarrie, 
superintendent; Class E, Concord, John E. 
Frost, superintendent. The leading agencies 
in ordinary were: Class A, Boston, Robert H. 
Clark, superintendent; Brooklyn III, William 
P. Sexton, superintendent; Class C, Salem, 
Nathan Elzholz, superintendent; Class D, Min- 
neapolis, James Quinn, superintendent; Class 
E, St. Paul, Thomas P. Glynn, superintendent. 
It will be noted that three districts led their 
classes in both branches. A recent change was 
made in the agency classification when Balti- 
more was advanced from Class B to Class A 
—Hartford from Class C to Class B—Portland 
and Concord from Class E to Class D. As a 
number of debits were transferred from Chi- 
cago I to help create the new district, it has 
been assigned to Class D for the time being. 
For the year 1925 the first ten in a list of 
200 “Best Ordinary Salesmen” (agents) are as 
follows: W. Phillips, Boston; J. Harrington, 
Pittsburgh II; W. O’Brien, Philadelphia IV; 
T. O’Brien, Brooklyn IIIT; H. Hleba, Pitts- 
burgh II; M. Donenfeld, Brooklyn III; N. 
Kay, Albany; N. Covett, Brockton, and P. 
McConville, Brooklyn III (tied for eighth 

place); P. Schwartzback, New York II. 

The ten leaders of a similar list of agents 
on weekly premium increase are as follows: F. 
B. Quincy, Malden; H. Mangel, Providence: 
H. Johnson, Cambridge; P. Schwartzback, New 
York II; A. Champigny, Woonsocket; J. C. 
Colletti, Cambridge; D. F. Clifford, Cam- 
bridge; A. Levine, Brooklyn II; G. J. Adams, 
Malden, and R. Sternen, Cleveland I. 

Two Salem agents, Raymond F. Cole and 
William R. O’Neili, have been promoted to 
assistant superintendent to fill the vacancy 
caused by the transfers to the new Brighton 
agency. 

Joseph E. Heieck, because of his creditable 
work at Auburn, has been promoted to As- 
sistant Superintendent. 

A detached assistant superintendency at the 
Niagara Falls District of the Buffalo II or- 


(Concluded on following page) 








inscription of the company or agent distrib- 
uting it, are as follows: Sample copy, ten 
cents; 50 copies, $2.75; 100 copies, $5; 500 
copies, $20; 1000 copies, $35; 5000 
$140; 10,000 copies, $265. 


copies, 
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ganization is the reward of James F. Scamlen 
for his good work as assistant superintendent. 

William H. Horwood, assistant superintend- 
ent at Portland, has been transferred to Hyde 
Park. 

The leader on weekly premium at Hartford 
was Edward A. Malley. For this practical 
demonstration of his ability he has been pro 
moted from the agency ranks to the ranks of 
the assistant superintendents, 

William H. Cutler, agent at Glens Falls, has 
now been given another opportunity to demon- 
strate his power to get the names on the dotted 
line. He has been promoted to assistant super- 
intendent. 

Assistant Henry G. Roscoe of Glens 
has been transferred to Schenectady. 


alls 


Joseph P. Cote, who has made a name for 
at Concord, has heen pro- 
Man- 


himself as agent 
moted to assistant 
chester. 


superintendent at 


The leading assistant superintendents for the 
year 1925 on gross ordinary issues are W. Fer- 
ris, Pittsburgh II; M. Mitchell, New York I: 
M. Fogel, Detroit III; A. G. Perry, Boston; 
S. L. Freeman, Hempstead; S. Besen, Brook- 
lyn I; H. Bronsbell, New York I; C. O’Grady, 
Chicago IV; J. Johnson, Brooklyn III; P. 
Rosenzweig, New York I. 

The assistant superintendents who topped the 
list on average per man gross weekly premium 
. increase for 1925 were: R. Hotham, Portland: 
J. W. Ramsey, Flint; A. J. Cawley, Flint; E. 
N. Shute, Salem; G. IL. Anderson, Concord: 
H. Seifert, Cohoes; B. Freund, Brooklyn II; 
M. Kahn, Brooklyn III; R. O. Clymer, Flint ; 
F, Allen, Utica. 

During the month of January, Superintendent 
Michael L. May of Pittsburgh II celebrated 
his fortieth anniversary of continuous service 
with the company. Other anniversaries were: 
Patrick M. Woods, Brooklyn I, 35th; Florenze 
T. Winter, superintendent, Hempstead, 3oth; 
Fred H. Horton, agent, Syracuse, and Edward 
T. Mullin, agent, Long Island City, 25th; and 
William L. Hall, application inspector, Chicago 
IV; Grace C. Ready, stenographer, Malden; 
Harry G. Taylor, agent, Philadelphia IV; Pat- 
rick J. Slattery, agent, Cohoes; Ernest C. 
Wolfe, agent, New York V, and John H. Wise, 
agent, New York I, all celebrated their 20th 
anniversaries. 


Life Company of Virginia Rearranges 
Industrial Department 

RICHMOND, Va., February 20.—A 
rangement of the supervision of the Life In- 
surance Company of Virginia’s industrial field 
forces becomes effective March 1. The terri- 
tory is divided among three assistant . secre 
taries, Frank Orgain, R. B. Pegram and E. A. 
Crawford. Mr. Orgain will have jurisdiction 
over the States of Maryland, West Virginia, 
Ohio, Indiana, Michigan and the District of 
Columbia. Mr. Pegram will be assigned to 
Virginia and the two Carolinas. Mr. Craw- 
ford will be in charge of Georgia, Alabama 
and Florida. 


rear- 


METROPOLITAN NOTES 


Wealth of Promotion and Changes 
Recorded 


NEW DISTRICTS OPENED 


Leading District for Industrial and Ordi- 
nary Announced 


During the last two months the Metropolitan 
Life Insurance Company has created eight new 
districts, three in the Great Western territory, 
two in the Middle Atlantic territory, one in th: 
Metropolitan territory, one in the Middle West 
territory, and one in the Canadian terrttory. 
The St. Clair, Detroit, Mich., district was di- 
vided and the district of River Rouge created, 
with L. P. Hickey as manager. He was pro 
moted from assistant manager at 
Ill. The new district of Highland Park was 
created by the transfer of some of the debits 
from the Wolverine and Detroit, Mich., dis- 
tricts, and was put in charge of Frank Walsh 
as manager. Again the Gratiot 
River, Mich., districts were divided and the 
new district of Campau, Detroit, was created, 
and N. A. Church was promoted from ass.stant 
nianager in Hancock, Mich., to be its manager. 


Englewood, 


and Grand 


In the Middle Atlantic territory, Reading 
was divided and the district of Wyomissing 
created, to be in charge of Paul A. 
manager in thie 


Eben as 
manager, formerly assistant 
Reading district. Philadelphia has expanded to 
such an extent that a new district had to he 
created by the division of the Belmont 
Fhiladelphia West districts. The new district 
is to be known as the William Penn district, 
and B. F. 
Southwark, Pa., 
its manager. 


and 


assistant manager in the 


Lisker, 
district was promoted to be 


The Bay Ridge district in Brooklyn, Metro 
politan territory, was divided and another dis- 
Walter E. 
Kidge 


trict created called borough Park. 
Norris, assistant manager in the Bay 
district, was promoted to he manager of the 
new district. 

The Euclid and 
city of Cleveland district were divided and the 
new district of Forest City created, in charge 
of O. S. Boda, formerly manager in Cuyahoga 
Ohio. 

In Canada the Mount Royal District of \lon 
treal was divided and a new district created, to 
be known as McGill, and Albert O. Harwood. 
manager of the St. John, N. B., district was 
transferred to McGill. This tranfer 
chance for promotion, and M. J. 


Cleveland districts in the 


gave a 
Fischer, as 
sistant manager in the Mount Royal district. 
was made manager of the St. John, N. E., dis 
trict. 

Besides the creation of new districts there 
were changes among the managers in various 
parts of the country. W. M. Miller, general 
assistant manager of the Middle Atlantic terri- 
tory, was made manager of Woodbury, N. J. 
Samuel Goodman, manager of the League 
Island, Pa., district, resigned, and O. M. Owens, 
manager of Asbury Park, N. J., was trans- 
ferred to fill the vacancy, while F. B. Robbey, 


42 


general assistant manager in the Middle Atlan. - 
tic territory, became manager of the Asbury 
Park district. Two managers changed Places,” 
Max Schulman of Atlantic City and J. Banks 
Tillotson of Schuykill, Pa. 3 

The Bay Ridge, Brooklyn district, ip the | 
Metropolitan territory, had been in charge of 3 
a supervisor, but is now in charge of its own’ 
manager, in the person of W. A. Sullivan, for. 3 
merly manager of West End, N. Y. : 

In the Middle West territory E. L. Durham, & 
assistant manager in Bluefield, W. Va., distriet, j 
was promoted to be manager of the district © 


The ten leading districts in the country at ‘ 
large in average industrial increase per week 4 
per agent for the year to and including the § 
week of February 8 were: Forest City, Ohio, q 
O. S. Boda, manager; Knickerbocker, N. Y,; 9 
Isidor Siegel, manager; Dubuque, Ia, E. 1.9 
’Connor, manager; Humber, Canada, E. A, : 
Steigel, manager; Trois Rivieres, Canada, H, 4q 
IX. Bachand, manager; Wabash, IIl., Sigmund 
Finder, manager; Shawnee, Ky.. R. C. Ware, 
manager; Portola, Calif.. L. A. Phillips, man- 
ager; Middletown, N. Y., G. B. Allen, man- 
ager; Newark, N. J., W. I. Super, manager, 

In amount of industrial gross increases for 
the year to and including the week of February 
& the ten leading agents and agents unattached 
were: Victor Mushabac, agent, Murray Hill, 
N. Y.; Henry Pollock, agent, Roseville, N. J.; 7 
Louis Cherhobil, agent, Stuyvesant Heights, 
N. Y.; Samuel Ballin, agent, Newark, N. J.; 
William Ecker, agent, Newark, N. J.; Charles 
Burger, agent, Roseville, N. J.; David Shul- 
man, agent unattached, Ilumber, Canada; A. 
M. Collier, agent unattached, Wilkes Barre, 
Isidor Levine, agent, Knickerbocker, 
Morris Crubin, agent, Knickerbocker, 


Pans 
Ne WY 
N.Y. 
In the ordinary department the ten leading 
districts in the country at large, including the 
Pacific Coast and Canada, in average net gain 
per month per man for the year to and in- 
cluding the week of January 25th were: Ful- 
ton, N. Y., John Bedrick, manager; Green 
Bay, Wis., F. H. Rafeld, manager. Joliet, Il, 
Peter Manes, manager; Niagara Falls, N. Y,, 
!!. T. Thompson, manager; Ottawa, Canada, 
\V. V. Hawkes, manager; Greenwich, N. Y.,, 
Ariel Burnside, N. Y.,, 
Samuel Talisman, Knickerbocker, 
N. Y., Isidor Siegel, manager; Bristol, Tenn, 
\. J. Cates, manager; Bridgeport, Conn., C. H. 
Nutting, Manager. 


Bruenn, manager ; 


manager ; 


For the year to and including the week of 
January 25th in paid-for ordinary business the 
ten leading agents and agents unattached were: 
C. A. Olsen, agent, Green Bay, Wis.; Samuel 
Lieberman, agent, Greenwich, N. Y.; Max 
Widder, agent unattached, Ottawa, Can.; R. R. 
Shinnick, agent, Mt. Royal, Md.; J. T. Preziosi, 
agent, Stamford, Conn.; C. M. Davis, agent, 
Calvert, Md.; Harry Cohn, agent, Bridgeport, 
Conn.; W. N. agent, New Haven, 
Conn.; Patrick Queenan, agent unattached, 
Roseville, N. J.; Joseph Berta. agent, Joliet, 
Ill 


Queal, 





aven, 
ched, 





